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PAINESVILLE NURSERIES 


SPRING IMPORTATIONS NOW ON HAND 























Rhododendrons 


RHODODENDRONS 


Hardy Hybrid, grafted sorts, suitable for 
all Northern planting. 
18x24 inch; 24x20 inch; 30 to 36 inch. 


Baby Rambler Roses 


ROSES 


Baby Rambler Type—Strong thrifty 
stock in all leading varieties. The 
best selling proposition for this 
.@ year’s hardy bedding sales 
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Bush—Sizes 12 inch to 48 inch 
Pyramidal—30 to 54 inch 
Globe—12x12; 15x15; 18x18 


Balled Magnolias 


Soulangeana, 4 to 5 ft.; 3 to 4 ft. 
Speciosa, 4 to 5 ft. only 

Lennei, 4 to 5 ft.; 3 to 4 ft. 

Alba Superba, 3 to 4 ft. only 


Halliana, 2 to 3 ft. only 


HARDY AZALEAS 


Mollis—Mixture of colors 


12 to 15 in.; 15 to 18 in.; 18 to 24 in. 


Pontica— Named colors 
18 inch; 18 to 24 inch 


JAPAN MAPLES 


Atro purpureum, 2 to 3 ft.; 3 to 4 ft. 
Dissectum Rubrum, 14 to 2 ft.; 2 to 3 ft. 


The Storrs & Harrison Co. 


Established NURSERYMEN SEEDMEN 1200 Acres 


1854 





Pyramidal Boxwood 


PAINESVILLE, OHIO 


Hybrid Teas— Good assortment of 
leading popular sorts, all shades of 
color, not many in the country— 
order at once. 





GENERAL LIST 
Of Highest Quality, Home-Grown 
Nursery Stock 


FRUIT TREES, SMALL FRUITS 
NUT TREES 


ORNAMENTAL DEPARTMENT 


DECIDUOUS TREES 
EVERGREEN TREES 
SHRUBS 
ROSES 
HARDY PERENNIAL PLANTS 


Let us submit prices on your want lists 





45 Greenhouses 
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Apple Seedlings 
Apple Grafts 


We sincerely advise every prospective buyer of Apple 
Seedlings and Grafts to place his order AT ONCE. The sup- 
ply this season is much below normal and because of the ad- 
vance in apple trees, the demand is becoming more active. 
We have a moderate stock in all grades, straight and 
branched. For Eastern buyers we have a very good grade of 
heavy seedlings, straight and branched. We will soon ship 
several cars to New York and perhaps other eastern points. 
If orders are received soon, we can include them in one of 
these cars. 

We can furnish Grafts, Apple and Pear, in any style and 
in the standard varieties. 

We have left a few Japan Pear and Mazzard Cherry seed- 
lings. 

We also carry a complete list of General Nursery Stock 
and shall be pleased to quote on your List of Wants. Many 
items are scarce and we advise that orders be placed early. 


SHENANDOAH NURSERIES 


D. S. LAKE, Pres. 


SHENANDOAH, IOWA. 


‘“The shrewd buyer will place his order early.”’ 
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PRICED TO SELL 









California Privet—all sizes— BEST stock in tne South. 
Silver Maple— Large and small sizes in car lots. 
Spirea Van Houtte—5-6 feet, twice transplanted. 
Hydrangea P. G.—2-3 feet, 5 or more branches. 
Red Bud-Cercis canadensis—straight and smooth. 
Lombardy Poplar—low branched. 
White Flowering Dogwood—4 feet 

and other seasonable stock— Write us 


H. F. HILLENMEYER & SONS 


LEXINGTON, KY. 



















‘*In the Heart of Kentucky’s famous Blue Grass Region’’ 


Woods Bros. ‘‘Lincoln Grown” 


40,000—_CANNAS-—40,000 
BEST 40 VARIETIES 
Straight—Commercial—Fresh Cut. 


SPECIALS FOR QUICK SALE 


F. O. B. Lincoln 100 1000 

King Humbert 5: Re Ee $5.00 
Allemania aa 2.75 $18.00 
Duke of Marlboro....... a bleats seat 2.50 17.50 
Indiana (Gold. Orange ; om 2.25 17.00 
Musafolia (Foliage Variety)...... .-- 98.00 25.00 

Bronze-tinted foliage, 3x5 ft.—height 10 ft. 
Write tor prices of the rest of ‘The Famous 40°’ 


THIS ONE-TIME AD. SELLS THEM ALL 


WOODS BROS. NURSERIES 


719 P STREET, LINCOLN, NEB. 





March first 


STOCK TO SPARE 


Out of our own importations, we 
can spare a few 
PEAR 7-12 m-m 
PLUM 5-9 m-m 
MANETTI 5-10 m-m 


on hand; immediate shipment 
F. O. B. Prices 


If interested, write 





JOHN WATSON & CO., 


Newark, Wayne County, New York. 











Hlill’s Evergreens 


OU can work up a good profitable trade 

y in Evergreens if you have the right 

kind of stock. Our main specialty for 

over half a century has been the propaga- 

tion of young Evergreen stock for the whole- 

sale trade in immense quantities at low 
prices. 

We have all the leading varieties in small 
sizes, for all purposes, suitable for lining out 
to grow on for your trade. 

Nurserymen who have heretofore depend- 
ed on Europe for their young Evergreen 
plants can now be assured of a good reli- 
able source of supply right nere in America, 
and we solicit the opportunity of quoting on 
your requirements. 

“Made in U. S. A.” and “American Stock 
for American Planters” should, from now on, 
more than ever, be the slogan of American 
Nurserymen, for it means “money saved in 
the long run” to start with nice, strong, 
sturdy, vigorous American-grown stock 
which has been produced right here in 


America. 
YOU want to keep posted on Evergreens: 


WE want to become better acquainted with you: 
Let’s get together 


THE D. HILL NURSERY CO., Inc. 
EVERGREEN SPECIALISTS 
Largest Growers in America 


Box 402 Dundee, III. 
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AMERICAN NURSERYMAN-—-March 1, 1918 


EDITORIAL DEPARTMENT—C jeati om any sub- 
ject conmected with Commercial Herticulture, Nurseries er Ar- 
boriculture are cordially invited by the D@iter; alse articles on 
these subjects and papers prepared for conventions ef Nursery 
er Horticultural associations. We also shall « pleased | te re- 
produce photographs relating to inese topi 
Cold Storage Houses, Office Buildings, Fields of Steck, Specimen 
Trees and Plants, Portraits of Individuals, ete. All photographs 
will be returned promptly. 

ADVERTISING—Advertising forms close on the 12th and 
27th of each month. If proofs are wanted, copy should be on 
hand one week earlier. Advertising rate is $1.40 per column- 
width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it reaches 
un exceptional list and covers the field of the business man en- 
zaged in Commercial Horticulture—the earlot operater. Here 
is concentrated class circulation of high character—ihe Trade 
Journai of Commercial Herticulture, quality rather than quan- 
tity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
thai do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $1.50 a year; to Canada 
or abrond for $2.00 a year. Add ten cents unless bank draft, 
postal or express money order is used. 











WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An 
fearless policy in harmony with the growing ethics of moders 
business methods. 

Co-operation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of its 
units. 


W helesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“A MERICAN NURSERY- 
MAN” is not the official journal of any organization. It there- 
fore makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 

This Magazine has no connection whatever with a par- 
ticular enterprise. Ab ly and independert “2 all 
its dealings. 

Though it happens that its place of publication ts in the cast- 
ern section of the country, it is thoroughly National in its char- 
acter and International itn its circulation. 

Its news and advertising columns bristle with announeements 
from every news corner of the Continent. 

It represents the results of American indust im ome of the 
greatest callings—Commercial Hertieculture in all its phases ef 
Nursery Stock, Orchard and Landscape Planting and Distribe- 
tion, 





RALPH T. OLCOTT AMERICAN FRUITS PUBLISHING COMPANY, INC. * ste Stree, 


Editor and Manager 
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American Association ...... Convention Announcement ........ re eer re re Pecan Trees 71 
Asst. Foreman Wanted ..... Rosedale Nurseries ......... 70 Levavasseur & Sons......... French Nursery Stock ........ 73 
Bay State Nurseries......... Ornamental Nursery Stock. 73 Lindley Nursery Co., J. Van..Peach Seed . ieaseunbueieek 69 
Chase Co., Benjamin ....... Labels for Nurserymen .......... 69 Northeastern Forestry Co....Evergreen Seedi’gs and Transp’ts. 71 
Dayton Fruit Tree Label Co.. Nursery Labels ...... 71 kf eee American Nut Journal .......... 72 
Detriche, Sr., Charles....... French Nursery Stock............ 71 Nursery Trade Journals..... Standard Publications 71 
Delaunay, F. ee ree Bulbs and Fruit Trees............ 71 Onarga Nursery Co......... Lining Out Stock 73 
Directory of Nurserymen....Standard Reference Book 73 Plant Propagation .......... Nursery Practice 6 skekwenn 73 
Donaldson Company......... Ornamental Nursery Stock... . 70 Palisades Nurseries......... Hardy Perennials ata eat Meitatine 73 
a ee IE oe fracas. neueaene 73 Peters, Charlies M........... Grape Vines . 73 
Farmers Nursery Co.........General Nursery Stock . 73. Princeton Nurseries......... Ornamental Nursery Stock. 62 
Franklin Davis Nurseries... General Nursery Stock 70 Propagation of Fruit Trees.. instruction Book ruvbee wen & 71 
Gardner Nursery Company..Everbearing Strawberries FO Sie Wika sce cioectecuncass Cherry, Pear, Apple, Peach. 62 
Hathaway, Wick ........... Smal! Fruit Plants .. .69 Rosedale Nurseries ......... White Pine, Hemlock, Fir. 72 
Hill Nursery Co., D......... Evergreens 60 Silver Hill Nursery .........Special Sale of Stock eee ere 69 
Hillenmeyer & Sons, H. F...Genera!l Nursery Stock 60 Scarff & Son, W. N........ Small Fruits Plants 73 
How to Sell and Advertise. instruction Book . ._ 71. Shenandoah Nurseries ...... General Nursery Stock... 60 
i ve Pry 71 
Hoyt Landscape Nurseries...Foreman Wanted 69 Spooner & Sone, G........04. English Nursery Stock 
: 69 Storrs & Harrison Co........General Nursery Stock 59 
Howard Rese Company ..... Own Reet Field Grown Roses Successful Selling ......... Por GeO: xc iwdcicctaos 71 
Huntsville Wholesale Nurs...General Nursery Stock 62 Watson & Company, John... Ornamental Nursery Studie 60 
Jackson & Perkins Co...... Ornamental Stock .......... 62 Woods Bros. Nurseries...... Special Sale of Cannas............ 60 
Ss — = 
NUMBER OF EDITIONS THE SEMLISGNTELS 
American Nurseryman Issued Twice a Month 24 ISSUES PER YEAR 
a 5 ~ . 
Tee ees Soe & roe * Advertisements may be run: 
Nei ‘ ae In the first of the month issue each month; or 
© increase in subscription rate, $1.50 per year. In the fifteenth of month issue each month; or 
Canada and abroad : 50 cents extra. In both first and fifteenth issues of each month. 
‘*You are issuing a splendid Journal, covering the news of Advertising rates the same for each issue: 
the trade from coast to coast.’’ - Former President E. 8. Welch, One inch, 1x2} ........ $1.40 Quarter page, 6x3!.... $10.00 
American Association of Nurserymen. One column, 12x2}.... 14.00 Half page, 6x7i....... 20.00 
Edited by Ralph 17. Olcott, founder of American Nursery Eighth page, 3x3 ..... 6.00 Full page, 12x7? ...... 40.00 
Trade Journalism. ‘‘The dean of Nursery Trade Journalists, % % 
who, since June, 1898—a quarter of a century—has boosted 4 {Term Discounts: 6 mos., 5% ; 12 mos., 10 
fj all the time for the interests of al] the nurserymen.’’—Former Above rates and discount are for sbeitidinn placed directly 
President John Watson, American Association of Nurserymen. with the publisher. 
The flat rate of $1.40 per column inch is charged for any space 
= * contracted through an agency. 
| NE CAN only act in the light of present knowledge. ’ 
Until you know of the existence of such « Nursery Trade Forms close: 
Journal as the AMERICAN NURSERYMAN you must act with - On the 27th for the first of the month issue. 
wach knowledge as you have. On the 12th for the fifteenth of month issue. 
It is for this reason that we are glad to acquaint you with 
this publication. It speaks for itself; but if you would have < ‘A paper which gives the best value for the money to the 
corroborative proof, ask any prominent Nurseryman, ; er... will give the best value to the advertiser as well. I 
don’t think there is any argument about the soundness of this 
view.’’—H. Dumont, Chicago, Ill., in Printer’s Ink. 
Calls for back numbers come in almost every mail. Many cannot ‘ 
be supplied, as editions have been exhausted. The only safe way % Preferred positions in Cover and other space 
is to see that your subscription is paid for in advance. are available at 25 per cent. over card rates. 
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The 
Preferred 
Stock 


f The 
Preferred 
Stock 


Our Bulletin No. 3 


was mailed to the trade on Feb. 26th. 
Did you get your copy ? 


It will be gladly sent on request, if 
you are in ‘‘the trade.”’ 

Is your name on our mailing list? It 
should be, for both your good and ours. 

Our bulletins of unsold stock are 
issued at frequent intervals all winter 
and spring. They give latest assort- 
ments and prices on all stock we have 
to offer. 

They usually include many scarce 
and desirable articles which are not 
easily located elsewhere. 


JACKSON & PERKINS CO. 


Newark, New York 


The ) The 
Preferred Preferred 
Stock Stock 




















Nurserymen‘to draw on.us for the following 


Peach, Apricot, Apple, Pear, 





Plum, Cherry, Pecans, Roses 
and Other Ornamentals 


HEIKES - HUNTSVILLE - TREES 


All our own growing. In good assortment. Prices right. 


HUNTSVILLE WHOLESALE NURSERIES 


HUNTSVILLE, ALA. 








Vincennes Nurseries 
W. C. REED, Prop. VINCENNES, IND. 


Prepare for Fall by securing the best Cherry to be found. 


Our Blocks of Cherry are the largest in the U. 8., and quals 
ity the best. While the U-Boats have been sending Mahateb- 
to the bottom the past two years, we have been fortunate in 
securing our usual supply and will havea splendid lot of 
trees to offer in the following: 

CHERRY, TWO YEAR—General list of Varieties. 

CHERRY, ONE YEAR—11-16 up, Sweet and Sour. 

Peach, One Year—Leading Varieties. 

Plum—Japans, European, and Hansen Hybrids. 

Compass Cherry and Apricots. 

Apple—Leading varieties in connection with other stock enly. 

Grafted Eng. Walnuts and Northern Pecans. 


Special pricess to car lot buyers on large orders. 
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Practical Co-operation 
Illustrated 


“The first car has arrived and the stock is first- 
class. We pay you a good price for it, but we have 


no regrets when we get such stock as you sent us.” 


Don’t overlook the point to that. for it is funds- 
mental: They don’t regret the PRICE becauss 
they got VALUE. The price MEANT something; 
it wasa MEASURE. 

The Co-operation of Distributors who demand 
Quality and Value,and Growers who can and DO 
supply them without “regrets” is the only founda- 
tion upon which the nursery business can build 


securely and permanently. 


When asked for permission to illustrate this, our 
customers wrote us: 

“Certainly, vou can use our letter if vou wish 
to; possibly it won't have the weight that it would 
coming from an older established nursery, but if 
it is going to advance the cause of good. clean-cut 
business methods in the nursery business, bv all 
Ineans use it.” 

Incidentally, if it is going to help the Princeton 
Nurseries we should LIKE vou to use it.’ 

We are indebted to vou for courteous treatment 
und first-class stock. We would not hesitate a 
mnoment to say that the best stock we received last 
fall came from Princeton Nurseries—and say it 
out loud. 

“Very truly yours, 
“WOOD STUBBS & CO., 
‘By H. H. Greene.” 


Louisville, Ky., Feb. 18, 1918. 


Testimony submitted to the Trade by 


Princeton Nurseries 


AT PRINCETON, IN NEW JERSEY 
March first. 


We Sell to Nurserymen Only 
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First Annual Meeting Illinois Nurserymen’s Associa- 
tion, at Hotel Sherman, Chicago, Feb. 14-15 


HE Illino’s Association 
is to be congratulated on the success 
of its first convention held at the 

Sherman Hotel, Chicago, on February 14th 

and 15th, 1918. From start to finish the ses- 

sions were characterized by a spirit of real 
interest in the uses of the organization. This 
undoubtedly brought 
appropriate opening ad- 
president, J. A. Young of 
dealt with the 
Illinois State Nurserymen’s As- 


Nurserymen’s 


things 


about by the very 


state of was 
dress of the 
Aurora, Ill., 
“What the 


which subject 


ociation Should Stand For.” After refer- 
ring to the many benefits which might be 


gained if the nurserymen would unselfishly 
co-operate, he concluded by inviting full and 
free discussion of the subjects which would 
be introduced for their deliberation. This, 
he said, would be the means of making their 
meetings of real educational value and their 
“Onward March.” This ex- 
with a 


motto must be 
cellent 
sponse and almost everybody had something 


suggestion met hearty re- 


to say during the sessions. While there was 
no lack of 
whole of the proceedings were carried out 


goodfellowship manifested, the 


in an orderly and _ businesslike fashion. 


fortunate enough to be 


fully 


Those who were 


present were no doubt convinced of 


the great help such meetings may become 


n promoting the uccess of the nursery 
business 

routine 
briefly 


subjects which came up 


Leaving out all reference to the 


business of the convention, we may 
review some of the 
for discussion. 
TRANSPORTATION AND MARKETING 
The many difficulties connected with rail 
road transportation at the present time were 
discussed at length, but the belief 
was expressed that things would work bet- 


some 


ter in the coming spring than they did last 
fall; the that the railroads 
working and would 
probably be more on the alert in the matter 


reason being 


were under pressure 
of pushing things forward. 

In the discussion of the proposed Public- 
ity campaign which is to be brought before 
the next meeting of the national associa- 
tion, several interesting points were intro- 
duced. One was that there is a distinction 
to be made between advertising flowers and 
stock; one 
around, but the 


The other point, 


was in de 
other 


advertising nursery 
mand all the 
for only a part of the year. 


year 


which is of special interest to the nursery 
trade at the time, 
ment made by one of the speakers and read- 
ily accepted by others, that the planting of 
trees and shrubs is not a luxury, but a “per- 
manent improvement.” As to the publicity 
campaign itself, the convention seemed to 
be in favor of supporting the scheme, but 
not to take any definite steps until 
fuller information was available. At a later 
meeting the subject was again taken up and 
quite a number of subscriptions were prom- 
ised to the Marketing Campaign Fund. 


present was the state- 


very 





SHRUBS 

Mr. George 
then read a paper entitled 
tion of Shrubs and the Varieties Which 
Should Be Grown for Use in Illinois.” In 
the course of the discussion which followed 
one of the speakers 
take advantage 


AND FREE 
Klehm of 


REPLACEMENT 
Arlington Heights 
“The Propaga- 


it was pointed out by 
that the nurserymen might 
of the information which could be gleaned 
from the they are ac 
quainted with the plants needed for certain 
neighborhoods. It would be found that cer 
tain stock is being replaced by more perma- 
The Viburnum will be a thing 


landscape men, as 


nent 
of beauty after the Philadelphus has passed 
The Government also gives informa- 


types. 


away. 








CO-OPERATION 
NOT COMPETITION 
is the life of TRADE 


The time has come for Nursery- 








men to stop competing with each 
other and form a line of attack 
upon the undeveloped market in a 
yet practically new Nation. 


Volunteers are now enlisting. For full 
information write any member of the 
Temporary Committee for raising sub- 
scriptions: 

F. L. ATKINS, President 
E. S. WELCH, Treasurer 
JOHN WATSON, Secretary 
J. EDWARD MOON 




















I ROBERT PYLE 
H. B. CHASE 
P. C. STARK 
tion of great value on the subject. The 
Hardy Hydrangea is one of the best shade 
plants we have; but it must be kept wet. 
As to propagating Hydrangeas, the chair- 


man remarked that he believed there was 
more in taking the wood early enough, than 
in the future operations 

The question of Central West 
Association then came up for consideration; 
and while there appeared to be some good 


points in favor of the proposition, the gen- 


forming a 


eral opinion seemed to favor the idea that 
matters of more than local importance could 
be best taken care of by the American As- 
sociation. It was at the same time suggest- 
ed that there could be a Central Associa- 
tion as well as the Illinois Association, but 
a vote taken on the question showed that 
the members practically unanimous 
for a distinct Illinois organization. It was 
pointed out, that this decision 
would not preclude the presence of nursery- 


were 


however, 


€38 


men from other states who would always be 
welcome at their meetings 

One speaker referred to the old questions 
of prices and free replacement of trees and 
shrubs which die. He created some amuse 
ment by the spirit of resignation with which 
he appeared to view these matters. He said 
the question of replacements had been dis- 
cussed during the 45 years he had been sell- 
ing trees and he didn’t 
changes made in his lifetime. Someone had 
replacing time and he 
it would go on for all time to come. 
Another speaker pointed out that there was 


expect to see any 
started before his 
thought 
no business in which there is not more or 
less replacing ;and that if there is fault in 
the goods purchased, they should be replaced 
in justice to the customer As to prices 
there may be just reasons for the variation 
of prices in different 
NURSERY STORAGE HOUSES 

The opening paper of the afternoon ses- 
sion was by C. A. Krill, of Kalamazoo, Mich., 
on “How to Build a Storage House, and the 
Proper Methods of Handling Nursery Stock 


states. 


in Storage Any member of the association 
who contemplates building a storage house 
will feel indebted to Mr. Krill for his paper 
Among other things he emphasized the im- 
portance of the choice of location for a stor- 
age house. It should be near the railroad 
tracks and within easy access to the source 
supply He then 
went into the details of construction as car- 
ried out in the modern storage 
ed at his own nursery. One outcome of the 
which followed the 
that 
nurserymen able to 
planting were 
mentioned of shrubs being planted in June 
and July, some of which 
at the time, all of which turned out well. 
One speaker told of a method of burying 
the shrubs “top and all” with the roots em- 
bedded in a wire basket. These could be 
dug any time in the summer and planted 
with success. He believed that with a scien- 
tifi study of the problem it might soon be 
for nurserymen to plant through- 
out the year, and so do away with the pres- 
ent disadvantage of short planting season. 
CORRELATION OF PRICES AND COST 

A. E. Nelson of Swain Nelson & Sons Co., 
then introduced the subject “The Correla- 
tion Which Should Exist Between Prices 
and the Cost of Producing, Selling and Dis- 
tribution of Nursery Products.” He said 
that although an ardent supporter of the 
“City Beautiful” idea and all such Landscape 
Improvement propaganda, he still maintain- 
ed that the nursery business as a business, 
exists for the purpose of making profits. 
It is the profits which will make the busi- 
ness flourish and the absence of profit will 
make it go to the wall. And yet, he thought, 
the nurserymen held back from speaking 

(Continued on page 70) 


of electricity and water 


house erect- 


discussion paper, 
without the stor- 


might be 


was 
the suggestion even 
house, 


age 


prolong the season. Cases 


were in blossom 


possible 
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Continued Discussion of Co-operative Selling 


Conclusion of Address by W. H. Stark Before Western Association of Nurserymen 


However, there are a few certain gen- 
eral principles, which apply to all organiza- 
tions of this kind. Let me ask you a few 
questions. Take the Cypress Lumbermen’s 
Association or White Pine Lumbermen’s 
Association. What do you suppose the 
conditions would be if no two mills cut the 
same length or the same width or the same 
thickness of lumber. Could they do busi- 
ness profitably? Would they be in position 
to derive much benefit from co-operative 
advertising? Can this nurserymen’s co- 
operative association reap from their pub- 
licity if they do not have recognized and 
uniform sizes and standards? 

Then there is the question of quality. 
Quality is an indefinite term, but there must 
be a recognized standard of quality. Sup- 
pose you bought one dozen Sun Kist brand 
of oranges here today, getting rich, sweet, 
well-ripened fruit and then the next time 
you bought the Sun Kist brand you got 
some green fruit that had been colored by 
artificial treatment. Would you buy again? 

The orange growers have to sell their 
low quality fruit—but they do not sell it 
under the Sun Kist brand. Every box of 
oranges sold under the Sun Kist brand must 
come up to a certain standard. The orange 
growers association has its own inspectors. 
They take the fruit from each orchard and 
pack it according to the standards of the 
Association. 

Such a practice is hardly possible in the 
nursery trade, but the same results must be 
accomplished by having recognized stand- 
ards and members who live up to those 
standards. There must be an authority to 
enforce those standards if necessary. 

What will it profit the Association to ad- 
vertise their product if some member sénds 
out very inferior trees or is careless about 
mixtures in his scion orchard. Some years 
ago we bought some scions from a grower. 
Thirty per cent of the trees were strays of 
another variety. We cut out the strays in 
the nursery row and notified the grower 
and made the mistake of assuming he would 
cut the strays out of his scion orchard. 
Some years later we had to buy some more 
scions of this variety from the same man 
and we got the same mixtures in about the 
same proportion. That grower had not even 
taken the trouble to go into his scion orch- 
ard and cut out the strays although he had 
been told what the conditions were. 

When you advertise, you must have uni- 
form product. You cannot advertise an un- 
reliable product. It might be possible to get 
by with it for a year or so, but sooner or 
later it will break one. The benefit of ad- 
vertising is cumulative and it is founded on 
satisfied customers. If any of you think 
you can advertise on any other basis, I want 
to tell you right now you are mistaken. 

Then there is the question of prices. You 
would probably find that when there were 
uniform sizes and quality that there will 
not be a tendency for such a wide varia- 
tion in prices. In any case there must be 
some uniformity in prices insofar as your 
c»operative efforts are concerned. In ef- 
fect the members of such an Association 
are a unit and it would be just as absurd 
for two salesmen from the same wholesale 
house to bid against each other and cut 
prices as it would be for two members of an 
Association to do the same thing. 

That does not mean a combination in re- 
straint of trade, but it does mean that every 
man must get the cost of production plus a 


fair profit on what he sells to the retail 
buyer for when you sell at less than cost 
you are not only losing money yourself but 
you are injuring someone else. This will 
not work a hardship in the long run. With 
standardized sizes and quality and the main- 
tenance of prices the members would be 
able to help each other dispose of this sur- 
plus and from a practical point of view elim- 
inate that word “surplus” from their vocab- 
ulary. 

There are other questions that have to 
be worked out. For example supposing that 
such an organization were created and were 
successful. There would be a perfectly nat- 
ural tendency for each individual member 
to increase his production so as to make a 
greater profit. Some check would have to 
be devised and the money paid in for ad- 
vertising and selling expenses would have 
to be proportioned according to the stock 
being sold. It would be the business of 
the organization to know when there was an 
excess of certain class of stock due to es- 
pecially favorable conditions or some other 
cause and to take steps necessary to dis- 
pose of it in a normal way at fair prices. 

The desired results can be accomplished 
without violating the Anti-Trust laws of this 
country; however, there are going to be 
some radical changes in the Anti-Trust law 
following the war. I do not believe a real 
monopoly is possible in the nursery busi- 
ness. I do not believe that it will ever be 
possible, but it is possible in other indus- 
tries, and we are all subject to the same 
laws. 

The day is coming when Congress will 
not only recognize but encourage certain 
monopolies. They are an economic neces- 
sity. Legislators have put the cart before 
the horse in trying to prevent monopolies 
and force railroads and other public utili- 
ties to compete. 

In certain industries monopolies are most 
economical. They only become _ wicked 
when they use the power given them by 
monopoly to exact unfair and exorbitant 
profits. 

But that is getting away from the subject; 
however, it illustrates the point that condi- 
tions in all lines of business are changing 
very rapidly, and thai greater co-operation 
is necessary in all lines of business. That 
is true in the nursery trade as in any other. 

I have been interested in what Mr. May- 
hew had to say about co-operation. I don’t 
know whether all of his plans are possible, 
but I believe that he is working along the 
right lines and it is certainly the best that 
has ever been offered. I believe that the 
nurserymen will have to get together along 
some such lines not only te make co-oper- 
ative advertising possible but in a bigger 
way make the whole business more stable 
and dependable. 

No doubt there are those who say it will 
never be done, but pause a moment and 
think back a few years and remember what 
would have been said five years ago if a 
man who had the nerve to get up and fore 
tell the United States Government would 
take over the railroads, set the price of 
wheat and coal, determine the price of var- 
ious products which the wholesalers have to 
sell the per cent of profit allowed. 

Gentlemen, no one knows what the condi- 
tions are going to be after the war, but 
this we do know—that they are not going 
back to the pre-war status. If any of you 
are planning along those lines you are go- 
ing to miss your opportunity for conditions 





will be different. The people have learned 
more and advanced farther in the heat and 
stress of this war than they would in fifty 
years of peace. The pre-war progressive is 
a conservative today and everyone will have 
to step lively to keep up with the proces- 
sion. 

The further you dig into the question of 
co-operative advertising the more you will 
come to see that it closely relates to other 
forms of co-operation and that you cannot 
have co-operative advertising without other 
kinds of co-operation as well. You will also 
find that all business is tending toward co- 
operation to eliminate all forms of waste 
and unnecessary loss. It is essential econ- 
omy and a question which most of us will 
have to meet in one way or another. The 
business future of most of us depends upon 
the way we do meet it—and we will have to 
meet it soon. Things are going to happen 
mighty fast after we win this war. 

The Tennessee Conference 
By PROF. G. M. BENTLEY, Knoxville, Tenn. 

Of the recent joint annual meetings of 
the nurserymen, fruit growers, florists and 
bee keepers of Tennessee, would say: 

The meetings covered a period of four 
days, three sessions being held daily. The 
attendance being made up of leading rep- 
resentatives of these organizations from 
this and several states. The total attend- 
ance being between 500 and 600. The meet- 
ings from start to finish were well attended 
and accompanied with enthusiasm. Several 
of the discussions were peculiarly timely 
and important, dealing with present condi- 
tions. The society of nurserymen was hon- 
ored by having the Acting President of the 
American Nurserymen’s Association, J. R. 
Mayhew, Waxahachie, Texas, present. Mr. 
Mayhew gave a strong address on the sub- 
ject of the nurserymen’s duty during the 
war. 

Among other matters of business, a mo- 
tion was carried that the next General As- 
sembly of the state be asked to appropri- 
ate $5000 to be used in printing the proceed- 
ings of the State Horticultural and Nursery- 
men’s Societies, and for conducting some 
experimental work in behalf of the nursery- 
men of the state. 

E. G. Hill, Richmond Ind., on the subject 
of New Roses, gave an impressive talk. 
John E. Evans, also of Richmond, gave con- 
cisely and emphatically the development of 
the ventilation in greenhouses, the princi- 
ple upon which the work had evolved. J. 
A. Peterson of Cincinnati, talked on the 
success obtained in America in growing aza- 
leas, stating that in California azaleas had 
been successfully grown, which bids fair 
that this industry can be carried on in 
America as well as abroad. 

The exhibits in fruit and nursery stock 
were exceptionally good, especially those of 
the florist and ornamental growers. The 
new roses exhibited by E. G. Hill were of 
special interest; also the seedling carnations 
exhibited by the Joy Floral Co., and new 
types of begonias by J. A. Peterson. 

Prof. G. C. Starcher of Alabama, gave one 
of the most interesting addresses of the 
convention, developing the idea that suec- 
cessful fruit growing and the nursery busi- 
ness depend much upon the business prin- 
ciples injected in the pursuits. He gave con- 
crete examples. He spoke of spraying as 
insurance, and said that proper grading 
of nursery stock was an asset which always 
reaped large returns. 
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In Rebuttal 

NE of the strongest arguments in 
QO favor of the Nurserymen’s Market 
Development Fund is the need of 
publicity in favor of the activities of nur- 
serymen—what the nurserymen have done, 
are doing and will do for beautifying and en- 
riching lands—in opposition to the propa- 
ganda set forth and given repeated and wide 
circulation by those who are opposed to the 
importation of nursery stock into this coun- 
try from Europe. Much of what has been 
said about the damage done by insects and 
diseases brought to this country on import- 
ed nursery stock may be true ,and it may be 
that the only remedy is that proposed in a 
bill now before Congress, shutting out for 
eign nursery stock. That has not yet been 
conclusively shown. But, whatever the re- 
sult of this controversy, nurserymen should 
take it upon themselves to direct attention 
systematically, through the public press, to 
the great good done by nurserymen in im- 
proving the landscape and extending the 
culture of orchard and small fruits. The 
Market Development plan will do much to 
offset the effect of propaganda like the fol- 
lowing which is only a portion of one article 

going the rounds of the public press: 

The federal bureau of entomology has 
prepared a list of 3,000 insects alone 
not to speak of the large number of 
plant diseases, which has not yet been 
compiled, that would be harmful to our 
native plants, but which have not yet 
reached here. Many of these are sure 
to come if we continue to bring in plants 
which are the natural carriers of these 
pests. 

We are already spending more money 
yearly, fighting imported insects and 
plant diseases, than the value of all the 
plants imported and the loss caused by 
these imported plant enemies is over 100 
times the value of those importations. 
Other countries have legislated against 
imported plants but the United States 
continues to be a dumping ground for 
these pests. Our system is haphazard, 
endangers our resources ,and is unjust 
to the producers of our food. 

The Hessian fly, alfalfa weevil, San 
Jose scale, codling moth, citrus canker, 
chestnut blight, pine blister rust, gypsy 
moth, brown-tail moth and leopard moth 
are only a few of the well known insects 
and diseases that are costing the coun- 
try millions each year. There are 
scores of grubs, blights, wood and bark 
bores gnawing away at our resources. 

There is only one way to avoid in- 
creasing this tremendous burden and 
that is the prohibition of importation 
of plant materials. Senate bill No. 
3344 now before congress seeks to do 
this and it should have the support of 
every producer and consumer of food 
stuffs. While it will prohibit the whole- 
sale importation of plants it does not 
prevent us from obtaining new plants 
for propagating purposes through the 
department of agriculture. 


Advice to Planters—-The Moberly, Mo., 
Monitor, Feb. 4th, says: A very large acre- 
age of fruit trees will be set out in Missouri 
this spring. These trees will be secured 
largely from nurseries within the state, 
while some will be shipped in from nurser- 
ies located in other states. It is important 
that these trees be free from any injurious 
insect pest or plant disease. Every com- 
mercial nursery in Missouri was inspected 
last summer by the Missouri Nursery In- 
spection Service and where the nursery 
stock was found free from insect pests or 


plant diseases a nursery inspection certi- 
ficate was issued. 
The nurseryman’s objective: The unde- 


veloped market in a yet practically new 


Nation. 


Prices in nursery advertisements in this 
publication are for nurserymen only. This 
does not include advertisements of books or 
other articles. 
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Announcement of Subscribers Organization of Nur- 
serymen for Market Development 


A Co-operative National Campaign to Create New Business for Nurserymen 


To All Nurserymen: 


In our conventions, in our conversation, 
in our letters to one another and to the 
trade press, we nurserymen have said a 
great deal about co-operation; and there has 
always been the thought apparent that this 
idea of co-operation could be profitably ex- 


pressed in an associated effort to develop 
our market and to increase the use of our 
products by means of a National campaign 
of education. This thought has been of slow 
but sure growth; it had already become a 
conviction and a fixed purpose ;it remain- 
ed only to translate it into action. 

At a recent meeting of the Publicity Com- 
mittee of the American Association of Nur- 
Atkins, 


in favor of 


serymen, the Chairman, Mr. F. L. 


suggested that the sentiment 


such a campaign had evidently so far crys- 
talized as to demand immediate and definite 
action; whereupon all those present agreed 
to become subscribers to a Fund for Market 
Development, themselves and all other sub- 
scribers to become missionaries to attend 
trade conventions and to invite all others to 
join with them, whose interests can be ad- 
vanced through promoting sales of nursery 
stock. In this way, meetings of the Orna- 
mental Growers’ Association, the Massachu- 
Nurserymen’s Association, the Penn- 
sylvania Nurserymen’s Association, the 
Western Association of Nurserymen, and 
the New Jersey Nurserymen’s Association 
have been attended, the proposition present- 
ed and subscriptions obtained as shown on 
the accompanying list. 

The subscribers have named this com- 
mittee to call for subscriptions. It is 
proposed to raise a fund of $50,000 a year 
for a period of five years; to ask all sub- 
scribers on May first to elect a committee in 
the most democratic each subscriber 
having one vote, the committee then select- 
ed to study and investigate the subject of 
national co-operative merchandizing cam- 
paigns and to devise a plan that will meet 
the needs of the nursery trade and serve 
fairly and equally the interests of ALL the 
subscribers to this fund. The undersigned 
committee is temporary only, appointed to 
solicit subscriptions. We do not at this 
time propose any particular plan for market 
development;* we think the plan should be 
worked out by a committee to be chosen 
later by ALL subscribers to the fund. 

We present you the broad proposition of 
co-operative market development; in our 
opinion, there is nothing we nurserymen 
can do at this time of such vast possibilities, 


setts 


way, 


nothing that can advance the prosperity of 
the whole trade so surely, as this co-oper- 
ative national campaign TO CREATE NEW 
BUSINESS for Other 
have done the same thing and are continu- 
ing to do it; they would not keep it up with- 
returns; the nearly 
interest, already 

that 
three- 


nurserymen. trades 


out profitable florists, 
related to us in have 
launched their campaign, confident 
their fund will be oversubscribed, 
fifths of it being already pledged. 

We nurserymen have contented ourselves 
with profitless competition for the SAME 
BUSINESS and have overlooked the oppor- 
tunity to UNITE AND MAKE MORE BUSI- 
NESS. 


Publicity is the greatest force in the 


world today; it creates armies, unmakes 


and remakes nations and draws anew the 
world-map. We nurserymen need publicity; 
we need to tell our hundred million people 
who we are and what we are doing and to 
what degree we contribute and can still fur- 
ther contribute to the health of the nation 
with orchards and fruit-gardens; in what 
ways we can surround the home with shade 
and beauty and make the highways inviting 
and the parks delightful. The outdoor idea 
is susceptible of profitable cultivation; every 
school garden club implants the love for 
growing things. The field invites us; it is 
OUR field; we have only to USE our oppor- 
tunity. Ours is not an experiment; it has 
been tried; it is with us to demonstrate that 
we are capable of such constructive and co- 
operative action as other lines of business 
have found and used to their profit. 

As to details: we suggest none; they will 
have to be worked out to fit our needs and 
by a committee to be selected by all the sub- 
scribers; we firmly believe in the IDEA and 
know it to be broad enough to include the 
interests of every man who gains his live- 
lihood from the nursery business directly 
or indirectly. 

Those who have already subscribed to the 
Fund are not more enthusiastic than those 
whose names do not yet appear; they are 
merely early on the list because of being at 
trade conventions held in the few weeks of 
January since this Committee set to work. 
These subscribers indicate in the most con- 
vincing way what THEY think of the propo- 
sition, by subscribing their money; their 
opinion is worth considering; they are 
BUSINESS MEN; their names are repre- 
sentative of the best in trade circles; they 
ENDORSE the campaign and ASK YOU TO 
JOIN WITH THEM in putting it over in 
impressive fashion. 

Are YOU with us? 

WE WANT $50,000 A YEAR SUBSCRIB- 
ED BY MAY FIRST. 

The money will be laid out by a commit- 
tee in whose selection YOU will have an 
equal voice. 

Think it over; think QUICKLY; let’s not 
give the campaign absent treatment and 
let’s not talk it death; we've done the talk- 
ing already. Let’s DO it now. Notify any 
member of the committee of the amount you 
will subscribe and then go out and get others 
to join in the same way. The value of 
YOUR subscription grows in proportion to 
the WHOLE SUM. In figuring the amount, 
CONSIDER YOUR BUSINESS AND ITS 
POSSIBILITIES, it is NOT A CONTRIBU- 
TION, BUT AN INVESTMENT and a big 
one—$50,000 a year; how much of that will 
you furnish TO HELP CREATE MORE 
BUSINESS? How much of that you can 
get for yourself, depends on YOU; how do 
you value the possibilities that lie in you 
and in your organization? This campaign 
will go over the top, but it must go QUICK- 
LY and handsomely in the spirit of the pro- 
gressive business men who make up the nur- 
sery trade of today. Are YOU one of them? 
Money talks; speak up! 

Respectfully, F. L. Atkins, E. S. Welch, 
J. Edward Moon, H. B. Chase, 
Robert Pyle, Paul C. Stark, 
John Watson. 


Jan. 28, 1918. Committee. 
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Co-operation, not Competition 





A BILLION DOLLAR INDUSTRY 


HE horticultural interests of the 

United States comprise one of the 

basic industries of the country. 
The approximate commercial value of 
the product derived therefrom is fully 
$1,000,000,000 annually, according to 
the estimate of the National Congress 
of Horticulture, the organization of 
which was brought about through the 
persistent efforts of the “American 
Nurseryman” The welfare of the whole 
people of the United States depends 
largely upon the fostering and de- 
veloping of these interests. 

Scientific, systematic, practical, ef- 
fective and adequate endeavor to pro- 
mote this industry starts in the nur- 
series of the country which represent 
an investment of $25,000,000. The 
activities of orchardists and landscape 
planters are inseparably connected 
with those of nurserymen and are re- 
corded in close association in this pub- 
lication. 

The “American Nurseryman” rep- 
resents in the highest degree every 
worthy movement for the development 
of this great field and has earned its 
title of THE NATIONAL JOURNAL 
OF COMMERCIAL HORTICULTURE. 











SOME WAR-TIME FACTS 


“ALLOW me to express the appre- 

ciation of the Food Administra- 
tion for the patriotic action of the 
nurserymen in using their influence 
to increase the amount of fruit pro- 
duced during 1918. We consider the 
matter of sufficient importance to in- 
clude it in our publicity matter going 
out to farm papers.”—U. S. Food Ad- 
ministration, Public Information Divi- 
sion, per D. S. Burch. 

Apples are a standard food product- 
Many persons think of apples as a 
tonic or relish used for dessert or as 
an appetizer. Apples rank in food 
value close to potatoes and higher 
than many vegetables. The best crade 
of ripe apples runs from 15 to 18% 
in food value, mainly sugar; thus in 
12 cars of apples there would be some- 
thing like two cars of sugar and other 
food constituents. If 1,500,000 bu. of 
apples going to waste annually in lowa 
for instance, could be saved for food 
purposes, there would be conserved in 
this process some 12,000,000 Ibs. of 
sugar and food constituents. 














AMERICAN NURSERYMAN 


A MATTER OF BUSINESS, NOT LAW 

We wonder just what light the nursery- 
men of the country are placed in by allow- 
ing themselves to be represented in a purely 
business matter by a lawyer. If a _busi- 
ness corporation has a legal technicality or 
a court action to face, it calls upon its at- 
torney for advice and representation. If, 
on the other hand, it has a matter of busi- 
ness to atterid to in regular course, it looks 
to its business manager for action—one of 
its directors, officers and stockholders. 

When an assoviation of business men, a 
trade organization or a chamber of com- 
merce, has a matter of business to be at- 
tended to, it delegates the work to a com- 
mittee of the membership—men who know 
by long experience in a special line just 
what they talk about, men who speak at 
first hand instead of second hand. If they 
need legal advice, they get it; but that is 
incidental to the main action; they are the 
representatives of their organization, and 
the fact that they are on the ground as such 
earries very much greater weight in obtain- 
ing their object than would be the case if 
the members of the organization remained 
passively in the background and set a law- 
ver on the quarry. 

There are absolutely no legal technicali- 
ties whatever connected with calling the at- 
tention of the director of railroads to the 
fact that nursery stock is perishable, is an 
urgent factor in food production as declared 
by Food Administrator Hoover and the Sec- 
retary of Agriculture, and that it is neces- 
sary to insure prompt despatch of nursery 
stock from nursery to planter. That is a 
purely business matter. 

Under the circumstances in which the em 
bargo, referred to in another column, was 
lifted, seeds occupied the principal place. 
The matter of favoring nursery stock was 
an addenda, a tail-piece. There was no rep 
resentation at Washington by trade mem- 
bers solely in regard to a business with an 
investment of $25,000,000, the nursery busi- 
ness. 

As a matter of fact, there should have 
been-—-and there was none—no difficulty in 
obtaining the order to favor the transport- 
tion of nursery stock during the brief period 
in spring when such shipments must be 
made. There is complete willingness upon 
the part of the authorities to advance food 
interests generally; and the status of nur- 
sery stock is self-evident. The matter of 
seeing that it was arranged for was a busi- 
ness matter and the national organization 
would have strengthened its standing by 
causing the directing of attention to the 
matter at Washington by representative 
business men from its membership. 

Here is a signal illustration of the great 
advantage to be obtained through the plan 
for a central headquarters of the American 
Association of Nurserymen, preferably Chi- 
cago, with a Secretary-Manager in constant 
charge, SOLELY IN THE INTERESTS OF 
THE NURSERY TRADE. An attorney’s ser- 
vices under a retainer of say $500 a vear 
with special payment for very special ser- 
vice in accordance with the value thereof, 
would be ample provision for a legal de- 
partment, in the opinion of many members 
of the Association. The main outlay, say 
these members, should be for the advance- 
ment of the BUSINESS features of the or- 
ganization, at a headquarters open and do- 
ing business on every business day of the 
year. Experience teaches us much. Shall 
we rrofit by it? 
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We are subscribers to the fund for 
MARKET DEVELOPMENT 


A Co-operative National Campaign 
To Create 


NEW BUSINESS FOR NURSERYMEN 
ASK US ABOUT IT. 














A CASE DEMANDING ATTENTION 

We are informed that two men in a West- 
ern New York town, in which considerable 
quantities of nursery stock are grown, ad- 
vertised last spring and again this spring 
in a Middle West newspaper, over the name 
of a “Nursery Company,” that they would 
give away 100,000 fruit trees in varieties, 
(for the cost of the digging, packing and 
transportation.) Their plan is said to be 
to depend upon picking up, here and there, 
job lots of trees, to fill any orders procured 
through such advertising. 

Naturally the advertisement attracts at 
tention over a wide field. Other papers take 
up the subject and comment upon it. Two 
Michigan newspapers are among these. One 
urges its readers to hurry to get some of 
these “free” trees, and in the hands of this 
paper the amount offered has expanded to 
200,000 trees 

How easy it is to get publicity of a certain 
kind! We have argued for publicity of a 
different kind, just as easily obtained 

\ New York state nurseryman who is 
familiar with the methods referred to, says 
“We know that this scheme is ruinous to the 
nursery business and only wish there might 
be some way of preventing it.” 

Will the American Association of Nur- 
serymen, the national organization of num 
serymen, with a treasury able to pay a big 
salary and a vigilance committee appointed 
in conformity to a resolution passed by the 
organization to meet a need, take no action 
whatever in such a case? Will it continue 
to recognize as a member in good standing 
a nurseryman who will turn over surplus 
or other stock to be used for such purposes? 
Will it hesitate, if the need is shown and 
there are no other means, to publish an 
equally prominent advertisement in the 
same territory, warning the public of the 
danger of meddling with any such scheme 
in view of the entire lack of responsibility 
for any of the nursery stock so offered, as 
to quality, varieties and condition favoring 
any growth at all by the time it is planted? 
Will it hesitate to place the stamp of its 
disapproval, not only within the trade but 
before the public, upon any such method? 
Will it aid the nurserymen in the immedi- 
ate vicinity of the source of this scheme in 
preventing its operation, if necessary, by 
procuring control over all nursery stock 
there which might be used for this purpose? 

What assurance have the members of 
the American Association that the men back 
of this scheme are not members of the 
Association regularly and fully listed as in 
“good standing”? Without a searching in- 
vestigation what does the national organiza- 
tion knew about the matter? Is there noth- 
ing to be done? Are the representative bus- 
iness men in the trade helpless in the mat- 
ter? In view of the repeated demands—on 
paper—that business be transacted upon 
sound principles, and in view of the resolu- 
tion adopted at Philadelphia only a few 
months ago, covering just such a case, what 
are we to expect? The national organiza- 
tion has an expensive legal department: 
cannot it find in the mazes of legislation 
ample machinery to invoke in the matter? 
If not, cannot it secure such legislation? 
Has. the -national organization ever taken 
any action in a similar case? 





Say you saw itin AMERICAN NURSERYMAN. 
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UNTOLD POSSIBILITIES 
The newest of the state associations of 


nurserymen, the Illinois Association, has set 
the pace for all others by marked progres- 
siveness and clear appreciation of present 
day methods which recognize the great value 
of extending the field of trade discussion to 
the end that the widest range of opinion may 
be obtained upon which to base intelligent 
action. Nurserymen not only of Illinois but 
of the entire country are indebted to Presi- 
dent Guy A. Bryant, Vice-President A. E. 
Nelson and the other officers and members 
of the Illinois Association for their discern- 
ment of the opportunity for real progress 
afforded by the trade press whenever there 
is trade matter of mutual interest to be pre- 
sented for consideration. 

By reason of this up-to-date appreciation 
and determination that the nursery business 
shall be conducted with the snap and go 
that characterize other trades in which the 
value of publicity has long been recognized, 
we are enabled to present in this issue in- 
teresting and instructive reports of the re- 


cent convention of active and enterprising 
nurserymen of the Middle West. 
The members of the Illinois Association 


have shown at once their prominent connec- 
tion with the great Nursery Industry in gen- 
eral and their fitness for leading participa- 
tion in the councils of the national organi- 
zation. The men who can prepare and de- 
velop a state association program like that 
of the recent 
from in 


Chicago convention will be 
the deliberations of 


national organization. 


heard the 

Following closely upon the very practical 
and aggressive meeting of the New England 
the 
formed |} the nurserymen 


Nurserymen’s Association, broadening 


organization 


of the Southwest and the lively and enthusi 


astic meeting last month of Tennessee nur 
serymen at Knoxville, the Illinois nursery 
men have clinched rapidly growing ten 
dency to make the industry what it should 
be The conventions of the Western Asso 
ciation and the Southern Association have 


long stood at the top of the column in enter- 
Truly, all 
prelude to the Chicago convention 


prise this is most encouraging 


ind a fin 


of the national organization next June 
The Market Development plan and the 
Central Headquarters plan cap the climax 


and afford with the rest opportunity for un- 
told possibilities. 

Indorsing what we had to say in the last 
the American Nurseryman on the 
tenor of W. H. Stark’s address before the 
Western Nurserymen’s Association, a prom- 


issue of 


inent nurseryman last month remarked: 
“What Mr. Stark has in mind is co-opera- 
tive selling by a circle of firms with identi- 
cal must standardized 
stocks, grades and prices. The Market De- 
Plan contemplates the problem 
educational publicity.” 


interests who have 
velopment 
of propaganda 

That, it 


case. 


seems to us, exactly states the 


“Do not try to convince the miniature La- 


Follettes, because they do not wish to be 
convinced. They derive a bilious comfort 
from being different They have learned 


that no cloud has a silver lining; it is fes- 
tooned on the interior with crepe.” 


Ade. 


George 


The experience of nurserymen who re- 
ceived foreign stock via the steamship 
Nieuw Amsterdam will almost lead them to 
look with less antagonism upon the pro- 
posed law for the general exclusion of im- 
ported stock. But this is war time. 
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MARKET DEVELOPMENT FUND 


Progress of the National Campaign To Create New Business For Nurserymen 


HEN one considers the times and 
trade conditions, he will see that 
nurserymen are responding hand- 
Note the kind of men_responding; 
we are all mostly followers; we follow some- 
body, nearly all of us. 

Now a proposition in the trade that is so 


W 


somely. 


quickly and so generously supported by 
business men like D. S. Lake, E. S. Welch, 
E. M. Sherman, John Dayton, Theo. J. 


Smith,W. H. Wyman, M. R. Cashman, Alvin 
Nelson, Wallace Pierson, Henry Chase, Or- 
lando Harrison, C. M. Hobbs, Wilmer 
Hoopes, W. F. Ilgenfritz, W. C. Reed, C. C. 
Frank Weber, Carl Sonderegger, 
etc., is something that’s bound to be sound, 
for men are 
among the conservative, 
are there any in 
higher? These men 
don't put their money into wild-cat ventures: 
that has 
successful ones of 


Mayhew, 
safe and business-like, these 
business men and 


successful business men; 


the trade who stand 


the same test 
the 
Doubters have some mighty good 


they apply to this 


made their business 

the trade. 

examples. 

List of Subscribers to the Market Develop- 
ment Fund. 


ADDITIONAL SUBSCRIPTIONS 
Per vear 
for 9 years 
subscribers to 
printed in 
following 


list of 
Fund 
Nurseryman, the 


the 
Development 


In addition to 
the Market 
the American 
names have been reported: 

E. P. Bernardin, Parsons, Kansas. ..$ 50.00 


Holsinger Brothers, Rosedale, Kansas 50.00 
W. W. Hunt Co., Hartford, Conn.... 25.00 
Plainfield Nurseries, Scotch Plains, 

OM tela Saeed sede as ... 25.00 
H. M. Simpson & Sons, Vincennes, 

BNR, ccc: ntact io wa ales a aie 20.00 
United States Nursery Co., Roseacres, 

Miss. bali be ah ala oe 100.00 
Waxahachie Nursery Co., Waxahachie, 

cas uae naan ewan nana 100.00 
A. N. Pierson, Inc., Cromwell, Conn.. 100.00 
J. Van Lind!ey Nursery Co., Pomona...... 

OT ey eee ray Cee ee oe 200.00 
Pennsylvania Nursery Co., Girard 

Pa. 25.00 
J. F. Jones, Lancaster, Pa........... 10.00 
Connecticut Nurserymen’s Associa- 

Cs ceskiaveniaketeacennaeueone 50.00 
unanimously; and 37 firms, members, 


pledged themselves to subscribe, amounts 
to be reported to the committee. 

The following were secured at the recent 
meeting of the Northern Nurserymen’s Re- 
tail Association: 

Jewell Nursery Co., Lake City, Minn.$150.00 


Wedge Nursery, Albert Lea, Minn... 150.00 
Clinton Falls Nursery Co., Owatonna, 

Minn. ; pate .. 150.00 
Brand Nursery Co., Faribault, Minn.. 50.00 
Rose Hill Nursery, Minneapolis, Minn 50.00 
Hankinson Nursery Co., Hankinson, 

BE: etka ca ctw vvicwhensadctament 50.00 
Northwest Nursery Co., Valley City, 

ec eienwng estate nsw aeeee ocean 50.00 
Tolleson Nursery Co., Lake City, Minn 25.00 
Prairie Nursery Co., Estevan, Sask, 

GONE: io no's 64 4nes dN eesnecanens 100.00 


(if campaign is extended to Canada). 
The following at the same _ meeting 
pledged themselves to subscribe, the 
amounts to be fixed and reported soon: 
Deerfield Nursery Co., Medford, Minn. 
Howard Lake & Victor Nursery Co., Howard 
Lake, Minn. 
Pioneer Nursery, New Ulm, Minn. 
Following secured at the organization of 





the Illinois Nurserymen’s Association, Chi- 
cago, Feb. 15: 

Naperville Nurseries, Naperville, !Il.. .$50.00 
Corn Belt N. & F. Assn., Bloomington 


SO. Stapp ie ahedee sWakeets bose bwh e's 50.00 
Saddler Brothers, Bloomington, II!.... 50.00 
Leesiey Brothers, Chicago, Ill... 50.00 
Swain Nelson & Sons Co., Chicago, II!. 50.00 
A. Bryant & Son, Princeton, Ill... 50.00 
Aurora Nursery Co., Aurora, Ill.. 50.00 
Klehm’s Nurseries, Arlington Heights, 

PE. ccc caeisaee cab eke wate aes 50.00 
Irvin Ingels, Lafayette, II! 25.09 
Augustine & Co., Normal, Ill...... 25.00 
W. E. Beaudry Nursery Co., Chicago 

ee ee te ee ere Tee 25.00 
Robert C. Uecke, Harvard, Iil..... 10.00 

The following wish to be counted as 
among those present and will adviss 


amounts soon: 

Maloney Bros. & Wells Co., Dansville, N. Y. 
Parker, Tecumseh, Oklahoma. 
Cumberland Nurseries, Winchester, Tenn. 


Jim 


PREVIOUSLY ACKNOWLEDGED 


Per we 

for 5 ve 

Adams Nursery Co., J .W., Springfield, 
Mass ; . $ 100 
American Nurseryman, Rochester, N.Y. 10 
Andorra Nurseries, Chestnut Hill, Pa. 250 
Barr, B. F., Lancaster, Pa. 25 
Bobbink & Atkins, Rutherford, N. J. 250 
Brandley, James, Walpole, Mass. 25 
Breed, E. W., Clinton, Mass... 25 
Chase Nursery Co., Chase, Ala. .. 20 
Conard « Jones Co., West Grove, Pa 250 
F. & F. Nurseries, Springfield, N. J 250 
Farr, B.H .. Wyomissing, Pa. 25 

Framingham Nurseries, Framingham, 
Mass. 500 
i arrison & Sons, J. G., Berlin, Md. 500 
harrison Nursery Co., York, Neb. 50 
, eurlin, Julius, So. Braintree, Mass 50 
Hicks & Son, .saac, Westbury, N. Y. 250 
Hobbs & Sons, C. M., Bridgeport, Ind 100 

Hoopes, Bro. & Thomas Co., West 
Chester, Pa. 250 

ligenfritz & Sons Co., |. E., Monroe, 
mich. ; 250 
Jackson & Perkins Co., Newark, N. Y 250 
Kelsey, Harlan P., Salem, Mass. 100 

Keystone State Nursery Co., Pitts- 
burgh, Pa. 25 

Littlefield & Wyman, No. Abington, 
Pe. aes ‘ 20 
Lovett, J. T., Little Silver, N. J. 100 


Marshall Brothers Co., Arlington, Nebr. 50 


McColgan Nurseries, Red Bank, N. J. 10 
McCormack, J. J., Lowell, Mass 25 
McFarland Co., J. Horace, Harrisburg, 

Pa. : 250 
Meehan Co., Thomas B., Dresher, Pa. 250 
Moon Co., Wm. H., Morrisville, Pa. 250 
Mount Arbor Nurseries ,Shenandoah, 

lowa yee . 250 
Mount Hope Nurseries, Lawrence, Kan. 50 
Muller, Adolf, Norristown, Pa. 50 
Massachusetts Nurserymen’s Assn. 100 
Momm’s Sons, Co., Irvington, N. J. 10 
National Nurseryman, Hatboro, Pa. 50 
New England Nursery Co., Bedford. 

Mass atid ieaaue 25 
Princeton Nurseries, Princeton, N. J. 250 
Reed, W. C., Vincennes, Ind. 50 
Roehrs Co., Julius, Rutherford, N. J 100 
Root, J. W., Manheim, Pa. : 10 
Shenandoah Nurseries, Shenandoah, la. 250 
Sherman Nursery Co., Charles City, ta... 150 
Smith Co., W. & T., Geneva, N. Y. 250 


Sonderegger Nurseries, Beatrice, Nebr. 50 


Stark Brothers, Louisiana, Mo.. 250 
Stein, Geo. E., Wrightsville, Pa. 5 
Thurlow’s Sons, T. C., West Newbury, 

ee Suh at his iio ab Scand 100 
Texas Nursery Co., Sherman, fexas.. 250 
Thomas & Son, Jos W., King-of-Prus- 

OM, Ti “co kwancndak chavs 25 
Vanicek, V. A., Newport, Rhode Island 100 
Weber & Sons Nursery Co., H. J., Nur- 

es ce eas Oh a ae 50 
Westover Nursery Co., Clayton, Mo.... 50 
Wohlert, A. E., Narberth, Pa........... 25 
Wright, Geo. B., Chelmsford, Mass. ... 25 





see 


SS SS SSS Sa oS Se ee Ss 


= 


aaa. 
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Illinois Nurserymen’s Discussion 
(Continued from page 63) 


about this important phase of their busi- 
ness. Perhaps they thought that as long as 
they managed their business all right, they 
would be making a good profit. But the 
fact was that nurserymen made very little 
profit. Compared with the skill involved, 
the amount of work done, and the chances 
taken, the profits made are comparatively 
meager. There are wages for the men ,and 
for the proprietors ,if they give time to it. 
Then the interest on investments which 
should be more than the interest on a Gov- 
ernment Bond. They should not get to- 
gether for the purpose of making exorbitant 
prices, but it seemed to him that 6% while 
a good return from a safe investment in 
bonds, was not enough to repay the nursery- 
man for his efforts and risks . 

He called attention to the fact that nur- 
serymen’s products are distributed through 
many channels, each of which should be 
priced in accordance with cost of making 
sales and shipping the goods. While the 
cost of the goods remain the same, the cost 
of selling and shipping varies enormously. 
The prices therefore should vary in the same 
preportion as these costs. And while the 
cost of selling to the trade is very low, be- 
cause the same customer is sold to every 
vear, selling to the consumer is expensive 
because new customers have to be found for 
each sale. It is therefore a great injustice 
to the retailer who has developed a pros- 
pective sale if he has to compete with the 
wholesale prices that are so indiscriminately 
sent out by many nurserymen. In illustra- 
tion of the point he desired to make, Mr. 
Nelson exhibited a chart which showed that 
although the wholesale and retail prices 
varied greatly, the net profit on a $100.00 
sale is practically the same in the wholesale 
and retail business. Also, another matter 
connected with this question of profits is 
the value of the dollar. A dollar is worth 
merely the amount a dollar will purchase, 
and it shrinks or expands in value accord- 
ing to the price of commodities. The dollar 
now is worth only about fifty cents com- 
pared with its value in 1896. While money 
has depreciated, the cost of labor has gone 
up correspondingly. This is why the ques- 
tion of making profits on their stock is a 
serious one. 

After going into considerable details re- 
garding the various methods of computing 
cost, Mr. Nelson closed his address by ex- 
pressing the belief that the nurserymen 
could get together and discover a solution of 
the problem of profits which would be for 
the benefit of all. 

It is almost unnecessary to state that this 
question of “profits” created considerable 
interest. Mr. Nelson’s figures were accept- 
ed as a reasonable basis of computation and 
it was realized that more attention would 
have to be given to the matter than had 
been done in the past. As to the fortunes 
made by nurserymen, one speaker thought 
there were some who were making good 
money out of the business. The consensus 
of opinion seemed to be in agreement with 
the position taken in Mr. Nelson’s address, 
and that it would be a good thing for the as- 
sociation to look for expert advice on this 
subject. 

The next paper was read by A. H. Cultra, 
of Onarga, Ill., on “How to Properly Pack 
Nursery Stock.” A brief discussion followed 
on the various methods of packing for ship- 
ment and emphasis was laid on the import- 
ance of keeping the stock in the dark 
-yhether in the bins or in transit. 





At the Round Table talk presided over by 
John M. Wise of Freeport, Ill., several sub- 
jects were taken up, and the chairman made 
some excellent remarks of an optimistic 
quality as to the great possibilities for 
future growth of the nursery business. He 
drew attention to the enormous development 
of landscape planting in the suburbs of large 
cities and country towns which would more 
and more demand the products of the nur- 
serymen. 

STATE INSPESTION LAWS 

Most of Friday morning was occupied with 
the consideration of matters connected with 
the various state inspection laws in relation 
to the nursery business. The subject was 
introduced by P. A. Glenn, state inspector of 
Illinois, who read a paper on “The Inspec- 
tion of Nurseries, Home Grounds, City 
Trees, Parks, etc.”” The subject was very 
fully treated by Mr. Glenn and led to con- 
siderable discussion. It was argued by 
some that many of the present difficulties 
and annoyances connected with the shipping 
of nursery stock would be obviated if there 
was an Interstate Law which would make it 
allowable to ship stock to all other states 
under the certificate of the state in which it 
is grown. It was also claimed that the em- 
bargoes placed on shipments of certain 
plants into Illinois operated unfairly against 
the local nurserymen of the state inasmuch 
as there was no effective method of keeping 
out such plants when they are sent direct 
to the consumers by mail. Mr. Glenn ex- 
plained that all such shipments were illegal 
and that efforts are being made to prevent 
the same. One speaker asserted that the 
quarantine law in regard to certain fruit 
stock was absolutely unjustified and incon- 
sistent. Although the Pine Blister Rust had 
existed in the east for the past 15 years, it 
had not affected Illinois. For forty years 
Ribes had been imported into Illinois from 
the infected areas, but during that time 
there had been no case of infected Ribes in 
this state. It therefore appeared to be an 
entirely unnecessary restriction. 

A resolution was ultimately moved and 
approved, asking the Department of Agrt- 
culture to modify the Pine Blister Rust 
quarantine to the effect that Ribes may be 
admitted into Illinois from an uninfected 
nursery. From further information given to 
the meeting it appeared that there was ex- 
pectation of the early modification of the 
quarantine. 

A hearty vote of thanks was accorded to 
Mr. Glenn for his attendance at the con- 
vention and for the valuable assistance he 
head rendered. 

NEW VARIETIES AND CONIFERS 

A. M. Augustine then spoke on “Some 
New Varieties of Fruit That Should Be of 
Interest to Nurserymen.” He was well able 
to handle the subject on account of his many 
years experience, and his connection with 
the State Experiment Station. Among other 
things he advocated the restriction in num- 
ber of the varieties of apples now grown in 
Illinois; pointing out that a decision can be 
made now as to the most desirable varieties 
to retain, as the matter had passed the ex- 
perimental stage so far as Illinois was con- 
cerned. Great care should be taken when 
introducing new varieties of fruits as it was 
a very expensive proposition. 

The afternoon proceedings opened with a 
paper by Thos., A. McBeth of Springfield 
Ohio. He commenced by expressing his 
great pleasure at being present at the meet- 
ings of the association, and hoped he would 
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be able to attend on many future occasions. 
He had always thought Illinois was a great 
state and deserved a nurserymen’s associa- 


tion. He was inclined to think Chicago had 
got New York beat, and would ultimately be- 
come the biggest town in the United States, 
if not in the world. 

Mr. McBeth’s paper was on “The Propa- 
gation of Conifers” and although he had pre- 
viously questioned his qualifications for 
treating such a subject, it was soon made 
evident to his hearers that he was a reliable 
authority, who knew what he was talking 
about. He confined his paper entirely to the 
propagation of conifers from cuttings; com- 
mencing with the consideration of the dif- 
ference in nature of evergreens and decidu- 
ous plants; using as a comparison the hiber- 
nating habits of the toad and the bear. The 
deciduous plants become entirely dormant 
like the reptile, while evergreens like the 
bear only become partially dormant. This 
analogy, he explained would not hold good 
in every detail. In reply to questions put 
at the close of his paper, he stated that his 
custom was to take cuttings all the winter as 
this can be done as long as the thermometer 
is not below freezing. He was at the present 
time experimenting in propagating cuttings 
in cold frames. There used to be a rule 
that every cutting must be made with heel, 
and while he took cuttings from any place, 
it might be that nicer root systems were 
obtainable from heel cuttings. 

These notes must not be looked upon in 
any way giving a complete record of the do- 
ings of the Association, but enough has been 
given to prove that the Illinois Nurserymen’s 
Association has started its career under 
very favorable auspices. 

The membership of the association in- 
cludes the following firms; it is hoped that 
the list will be largely augmented in the 
near future: Augustine & Co. Normal: 
Aurora Nursery Co., Aurora; W. W. Bar- 
nard Co., Chicago; Beaudry’s Nursery Co., 
Chicago; Arthur Bryant & Son, Princeton: 
Custer Bros., Normal; Corn Belt Nursery 
Forestry Association, Bloomington; L. F. 
Dintelmann, Belleville; Irvin Ingels, La 
Fayette; W. E. Galeener & Sons, Vienna; 
Wm. H. Gibbs, Normal; J. W. Griesemer, 
Hopedale; B. J. Harmes, Libertyville; Kan- 
kakee Nursery Co., Kankakee; Klehm’s 
Nurseries, Arlington Heights; John Klepet- 
ko, Cicero; Frank Kadlec, Evanston; Lees- 
ley Bros. Nurseries, Chicago: Littleford 
Nursery, Downers’ Grove; C. W. Marson & 
Son, Chicago; Maywood Nursery Co., May- 
wood; Missing Link Apple Co., Clayton; 
Naperville Nurseries, Naperville: Swain 
Nelson & Sons, Chicago; Onarga Nursery 
Co., Onarga; C. A. Palmgren, Glenview; 
Peterson Nursery, Chicago; Saddler Bros., 
Bloomington; Spaulding Nursery & Orchard 
Co., Springfield; R. C. Uecke, Harvard; A. 
Washburn & Sons, Bloomington; John M. 
Wise, Freeport; Otto Wittbold Nursery, 
Edgebrook. 


Fruit prospects for next season are fine in 
South Jersey. In spite of the record-break- 
ing cold snaps of the winter, which some 
growers feared might ruin their orchards, 
inspection of the buds on the peach and 
apple trees in this region, which is the larg- 
est fruit-growing center in the state, shows 
that the percentage of winter killed buds is 
by no means as large as was first feared. 


The florists’ national publicity fund has 
reached a total of $30,198, practically all of 
which is an annual subscription for four 
years. 


“Whether advertising pays is not a de- 
batable question.”—-W. H. Stark, Neosho, 
Mo 
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Illinois Nurserymen In First Annual Convention 


Illinois nurserymen, members of the newly 
formed state association, held their first an- 
nual meeting February 14-15, at the Hotel 
Sherman, Chicago. It unexpectedly 
successful. Fifty persons were present. The 
practical nature of the sessions is shown by 
the program: 

“What the Illinois State Nurserymen’s As- 
sociation Should Stand For,” J .A. Young, 
Aurora. 

“The Propagation of Ornamental Shrubs 
and the Varieties Which Should be Grown 
for Use in Illinois,” George Klehm, Arling- 
ton Ileights. 

“How to Build a 
Proper Methods of 
in Storage,” C. A. 


was 


Storage House, and the 
Handling Nursery Stock 
Krill, Kalamazoo, Mich. 

“The Correlation Which Should Exist Be- 
tween Prices and the Cost of Producing, 
Selling, and Distributing Nursery Products,” 
Alvin Nelson, Chicago. 

“How to Properly Pack Nursery Stock,” 

a general discussion led by A. H. Cultra, 
Onarga. 


“The Inspection of Nurseries, Home 
Grounds, City Trees, Parks, ete.” P. A. 
Glenn, state inspector, Urbana, IIl. 

“Some New Varieties of Fruits That 


Should Be of Interest to Nurserymen,” A. M. 
Augustine, Normal. 

“The Propagation of Conifers,” Thomas A. 
McBeth, Springfield, O. 

Round table discussions of practical trade 
topics, led by John M. Wise, Freeport, IL. 
and Arthur Hill, Dundee, II. 

Mr. McBeth’s paper on the propagation 
of conifers from cuttings was especially in- 
“The Corre- 
Between Prices 


In his discussion of 
Should Exist 


teresting. 
lation Which 


and the Cost of Producing, Selling, and 
Distributing Nursery Products” Alvin Nel- 





Silver Hill Nursery 


Offers 600 Dorothy Perkins 
400 Excelsa 


No. 1 stock from cuttings, at 9c. 





Bulk cars of Apples and Pears, 11-16 
up, 10c. Cherry, 11-16 and up, 
Standard varieties, F. 0. B. 


and 
15e. 


C. E. KELLEY, Prop. 


NEWARK, N. Y. 


Small Fruit Plants 


Currant, Gooseberry, Grape Vines, Black- 
berry, Raspberry, Strawberry, of leading best 
kinds, including FALL BEARERS. 

Your Want List wil! receive prompt attention’ You 
never Delivered finer stock. nor received quicker 
service than you get from 

Yours Truly 


Wick Hathaway's Berry Plant Nursery 


Madison, Ohio 


600 bu. Wick Hathaway Potato (nev. Best yielder 
and keeper of recent introduction. $6.50 per 100 Ib. 


NURSERY FOREMAN WANTED 


Man wanted for landscape nurseries. One 
who can handle men and get action, who 
thoroughly knows stock and can meet custo- 
mers. Could also use young man for Season 
to handle landscape work and do drafting. 


HOYT LANDSCAPE NURSERIES 
No. 5, So. 7th St. MINNEAPOLIS 


PUTNAM™M’*S 


GARDEN HANDBOOK 


A convenient, comprehensive and practical 
book. Valuable suggestions on Flowers, Trees, 
Shrubbery, Vines, Lawns and Birds. Cloth, 
8vo. $1.60, postage, 15c. AMERICAN FRUITS 
PUBG CO. 39 State St., Rochester, N.Y. 














“We enjoy your publication which is up 


to the minute in every detail.”—H. F. Hillen- 
myer & Sons, Lexington, Ky. 


son brought out several valuable ideas as 
to how price evils in the nursery trade 
might be remedied, based chiefly on a uni- 
form cost accounting system. 

After a lengthy discussion on the White 
pine blister rust quarantine, in which State 
Entomologist P. A. Glenn took an import- 
ant part, the Association passed a resolu- 
tion requesting the State Board of Agricul- 
ture to modify the existing quarantine to 
the effect that Ribes might be imported into 
the state from uninfected nurseries approv- 
ed by the state inspector. 

The Market Development campaign was 
heartily endorsed, a number of subscriptions 
this time, with further and 
additional subscriptions being expected 
later. Those who subscribed, and the 
amount per year for five years subscribed, 
were as follows: 

Naperville Nurseries, Naperville, Ill. .$50.00 

Saddler Bros., Bloomington .......... 50.00 

Corn Belt Nursery and Forestry Assn., 
Bloomington 


being taken at 


50.00 


ge a See 50.00 
Swain Nelson & Sons, Chicago....... 50.00 
Arthur Bryant & Son, Princeton.... 50.00 
Aurora Nurseries, Aurora ........... 50.00 
Klehm’s Nurseries, Arlington Heights. 50.00 
Irvin Ingels, La Fayette ............. 25.00 
W. E. Beaudry & Co., Chicago........ 25.00 
Robert C. Uecke, Harvard ........... 10.00 


Officers elected for the ensuing year are 
as follows: 

President, Guy A. Bryant, Princeton; vice- 
president, Alvin Nelson, Chicago; secretary, 
A. M. Normal; treasurer, Clyde 
Leesley, Executive committee 
three years, A. H. Hill, Dundee; 
William Saddler, Bloomington; one year, F. 
W. Von Oven, Naperville 

The Association has a membership of 36 
firms. 


Augustine, 
Chicago. 
two years, 


The nurseryman’s objective: The unde- 
veloped market 
Nation. 


in a yet practically new 


New England Men’s Pledge 

The following are the terms of the reso- 
lution pledging support to the national nur- 
sery publicity campaign, passed at the 
seventh annual convention of the New Eng- 
land Nurserymen’s Association, at Boston, 
Jan. 29. It was signed on behalf of the as- 
sociation by W. H. Wyman, O. E. Robinson, 
O. R. Fisk, C. R. Burr, and J. A. Kirkgard: 

Whereas it has seemed wise to inaugurate 
a movement to raise funds with which to 
launch a publicity campaign throughout the 
United States the New England Nursery- 
men, in their annual meeting, being repre- 
sented by firms whose gross sales for the 
last year aggregated more than one million 
dollars, beg leave to suggest to the commit- 
tee in charge of this movement that they 
are in hearty accord with it if it can be 
carried out in a large way. It is our con- 
viction that such a campaign should not be 
inaugurated until a sum of about $160,006 j« 
provided. It is our belief that this amoun? 
ean be raised most equitably by the volun- 
tary assessment of about one-half of one per 
cent of the gross business of each and every 
nursery firm in the United States. It is 
estimated that at least twenty-million dol- 
lars of gross business was done last year 
and that an assessment of one-half of oné 
per cent would yield about $100,000 at least. 


Therefore, be it resolved: That when 
such time comes, and not until then, th« 
nurserymen of New England will assess 


themselves and pay for the support of such 
a campaign, the sum of about $5,000 at 
least for a term of five years with the un- 
derstanding that they shall be adequately 
represented on the board having to do with 
the expenditure of funds thus raised. 


N.C. Natural Peach Seed 


OT KNOWING at this time whether or not 
there will beacrop of peaches this summer. 
we suggest the advisability of getting in your sup- 
ply at the earliest possible date. Right now we 
have some orders for peach seed which are being 
held up by embargo. In all probability the em- 
bargo wlll be raised some time between now and 
next fall; and. if we have the order in hand, we wi)! 
ship as soon as it is raised and you can get 
your seed in before time to plant. If you wait un 
til late in the summer to order, and then the em- 
bargo ison, you will have a proposition getting the 
shipment throngh. 

The price at this time on 1917 seed is $150 per 
bushel of 3% pounds, sacked, f.0.b. cars shipping 
point. It won't be any less and the chances are 
that it will be higher. So why not DO IT NOW 


J. VAN LINDLEY NURSERY CO., POMONA, N. C. 
Market Fund 





Development 





Principles and Practice 
OoF— 


PRUNING 


By M. G. Karns 
A highly valuable book by an expert 
324 Illustrations. 
Will be sent postpaid on receipt of 
Price: $2.00 
American Fruits Publishing Co., Inc. 
89 State St., RocHesTER, N. Y. 


420 pages. Indexed 





Who's Who - 1918 


An annual biogr phical dictionary 
of living celebrities, chiefly American 
and English. Compiled from mater- 
ial which has been submitted for per- 
sonal revision. 


Red cloth; 2642 pages; $7.50 


American Fruits Publishing Co., Inc. 


39 State St., ROCHESTER, N. Y. 








LABELS FOR NURSERYMEN 


THE BENJAMIN CHASE CoO.,, 
DERRY, N. H. 

















3’s For Nursery Planting 


Field-Grown Own-Root Roses 
Choice assortment mostly H. T’s. 
Let us book now. Send want list for prices. 
Also get our prices on 1's and 2's for immediate express 


HOWARD ROSE CO. HEMET, CALIFORNIA 


shipments 
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We want your order - large or small 





AMERICAN NURSERYMAN 


WHAT PROMINENT NURSERYMEN SAY 


Regarding Publicity in a National Market Development Plan to 
Promote Business for Nurserymen 





Former President William P. Stark, of the 
American Association, St. Louis Convention, 
1911—“There are many kinds of advertising. 
There is but one kind for the nurserymen, 
@s an acsoeciation, to consider-—associated 
advertising which will educate. Once we 
have educated home owners and land hold- 
ers to the necessity of planting trees and 
vines and shrubs, they will become ready 
buyers—orders will take care of themselves. 
Sooner or later the march of progress will 
force the nurserymen’s present day feeling 
of antipathy to get out of the rut of science 
into an appreciation of the necessity and 
the economic wisdom of conducting a vig- 
crous campaign of educational advertising.” 

Acting President J. R. Mayhew of the 
American Association, Detroit Convention, 
1915—“‘We need money and a lot of it for 
Publicity. We have lost and will continue 
to lose until provided for, a great opportun- 
ity to keep our interests before the world 
by a properly financed, well organized cam- 
paign for publicity. I do not know how 
much money should be spent in keeping be- 
fore the people our interests, but when I 
consider the dense ignorance of the people 
regarding the nursery interests of America, 
it is little wender to me that ovr vrofits go 
up each year in the brush-pile. No money, 
| take it, that we could spend would be bet- 
ter spent than a liberal allowance to a 
thoroughly capable committee on publicity.” 

Former President E. S. Welch, of the 
American Association of Nurserymen, Mil- 
waukee Convention, 1916—‘‘We have talked 
.bout Publicity for a long time and many of 
our progressive nurserymen feel that the 
time for action has arrived. Publicity in 
many other lines of business has accom- 
plished very profitable results and if we can 
largely increase the interest in and demand 
for our products throughout the nation by a 
reasonable expenditure of money through 
systematic publicity it should be worthy of 
a trial providing some practical method of 
securing the necessary funds can be de- 
vised.’ 

W. H. Wyman, Milwaukee Convention, 
1916—“This publicity question is a great 
one ...I think we are all convinced that 
the general public knows very little about 
horticultural subjects .... They need to 
be educated. ...I believe it would be one 
of the best investments we could put our 
money in.” 

Former President Charlies J. Brown, of 
the American Association of Nurserymen— 
“The Domino-Sugar Advertisement caught 
my eye a few days ago and it seemed to me 
that the nurserymen and fruit-growers were 
lax in not doing some national advertising 
along the same line. If the small item of 
sugar can be advertised, why cannot the 
larger product, the Fruit, be profitably ad- 
vertised, providing the cost of such advertis- 
ing can be distributed in the same fair way 
over the beneficiaries? We should get a 


fund together to be used for this purpose, 
with the result that it might greatly stimu- 
late both the nursery and the fruit-growing 
industries.” 

Former President John Watson, of the 
American Agsociation of Nurserymen, Phila- 
delphia Convention, 1917—‘We can advance 
our interests surely and certainly only by 
means of co-operative rather than individual 
efforts along certain broad lines; and one 
of those lines and by far the most important 
to each of us, is the development of our 
market and the increased consumption of 
our products through the use of co-operative 
publicity.” 


Report of Cov~rnittee on Distribution, 
Philadelphia Convention, June, 1917, by 
M. R. Cashman, Owatonna, Minn.—“We 
recommend that this Association take im- 
mediate steps to inaugurate a publicity cam- 
paign that will serve the general interests 
of the nurserymen at large bearing in mind 
that every precaution must be taken to avoid 
serving any special section or set of nursery- 
men at the expense of the others.” 


A Lively County Society—The most pro- 
gressive county horticultural society we 
know of is the Fruit Growers Association of 
Adams County, Pa. Its annual convention 
was held last month at Bendersville, Pa., 
and the program pretentious enough for a 
state or district organization included: Pres- 
ident’s address, C. A. Griest, Guernsey, Pa.; 
New Problems of Insect Control, Dr. J. G. 
Sanders, Economic Zoologist, Harrisburg, 
Pa.; What the Farm Bureau is Doing for 
the Adams County Fruit Grower, H. F. Her- 
shey, Extension Representative of Pennsyl- 
vania State College, Gettysburg, Pa., Peach 
Canker, Dr. Donald Reddick, Professor of 
Plant Pathology, New York State College of 
Agriculture, Ithaca, N. Y.; Results of a Sur- 
vey, of Insects Affecting Orchards in Adams 
County, Prof. C. A. Hadley, Jr., Extension 
Entomologist, Penna. State College; The 
Dusting Situation: A Summarization, by 
Dr. Reddick; Growing Peaches in Connecti- 
cut, A. T. Henry, Orchardist, Wallingford, 
Conn.; Some Orchard Troubles, Prof. E. L. 
Nixon, Extension Pathologist, State College, 
Pa.: “The Need of Increased Food Produc- 
tion and Conservation from Both the Hum- 
anitarian and Military Standpoint,” H. C. 
Culbertson, U. S. Food Administration, 
Washington, D. C. 

No person or firm interested in any way 
in the sale of trees or shrubs, flowers, land 
or fruit, or any trade supplies is in a posi- 
tion to dictate the policy of this publication. 
American Nurseryman is the only Nursery 
Trade Journal of which this can be said. 
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CHAIRMAN SIZEMORE’S WORK 

Charles Sizemore, chairman of the com- 
mittee on transportation, of the American 
Association of Nurserymen, communicated 
directly with Director of Railroads W. G. 
McAdoo, at Washington, D. C., as we learn 
upon inquiry of Chairman Sizemore as to 
action by his committee on arrangements 
for spring shipments of nursery stock. 

It was explained to Mr. McAdoo by Chair- 
man Sizemore that the nurserymen have to 
figure or plan two years ahead all the time. 
That is, the shipments this year of seedlings 
will constitute a large part of the next two 
years’ shipments. Further, in the fall nur- 
serymen dig stock and place in cold storage 
for the following spring shipments and any 
stock not sold or shipped goes to the “brush 
pile” as it cannot be carried over for 
another season. From this will be seen 
what it will mean to the nursery interests if 
they are not able to get their shipments 
moved promptly. 

Doubtless the lifetime of the embargo on 
hursery stock in the case of the southern 
railroads on January 30, nearly two weeks 
before the railroads of the country general- 
ly were effected, was due to appreciation of 
the condition as stated by Chairman Size- 
more, that “there are over 3,000 commercial 
nurseries in the United States, occupying 
300,000 acres, and valued at $40,000,000.00, 
which represents the amount of growing 
stock alone they would lose if unable to 
move their shipments this spring. As a food 
value, the annual output from the nursery 
products is estimated to be from $200,000,000 
to $250.000,000. They are already shipping 
in southern territory and will work north as 
weather moderates and continue to ship 
until latter part of May, therefore to save 
them, immediate instructions should be 
issued to the carriers to accept and move 
promptly all nursery stock shipments.” 

“If all the optimists along your street 
should arise some morning into a world 
bedecked with dew sparkles and exclaim in 
unison, ‘What a beautiful, sunshiny day!’ 
then some two-legged crab would emerge 
from behind a lilac bush and say, ‘Yes; but 
I think it will rain before night’.’”—George 
Ade. 





WANTED— Ass't Foreman in a first-class 
nursery. A willing and careful worker, 
capable of handling men to good advantage, 
will have steady job with advancement. 
Aptness more essential than extended ex- 


perience. 
ROSEDALE NURSERIES, Tarrytown, N. Y, 








APPLE, 2 and 3 years 
PEACH, 2 years, good 
STANDARD PEARS 


(List of varieties upon request) 


1I9I8 





The Willadean Nurseries 


OFFER A VERY COMPLETE LIST OF 


Ornamental Trees, Shrubs, Ever- 


CALIFORNIA PRIVET, 2 years, well branched. 2-3 ft., 18-24 in., 


12-18 in. Special prices on carload lots. 


ASPARAGUS, 2 years strong. 


Oriental Planes, Norway Maples, Pin Oaks, Red Oaks, Wil- 
low Oaks, Carolina and Lombardy Poplars, Willows; all sizes. 


GRAPES, 1 year, good stock. 


Trade list ready. 


ASK FOR OUR TRADE LIST 


FRANKLIN DAVIS NURSERIES, Inc. 


JOSEPH DAVIS, General Manager 


BALTIMORE, 


MARYLAND 


\ARARAPR PPP PPP PPP PPP PPP PPP PPP PPP PPP PP PPL PPD -- 


greens, Vines and Herbaceous Plants 
A LIMITED STOCK OF 


FOREST TREE SEEDLINGS 


and would advise placing orders early for seedlings. Forest 
Tree Seeds in limited supply. Prices quoted on application. 


THE DONALDSON CO. 


Sparta, Kentucky 
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MISCELLANEOUS NURSERY OFFERINGS 








Sale Promotion | 
By Mail 


HOW TO SELL AND 
HOW TO ADVERTISE 


Includes instructions 
mailing list; follow-up 
tions by mail; turning 
sales; organizing and 
advertising department; 
department, ete. Pages, 


on compiling a 
letters; collec- 
inquiries into 
systematizing an 
the promoting 


359. 
Price, postpad, $2.15 
American Fruits Publishing Co., Inc. 


39 State St., ROCHESTER, N.Y. 


Nut Trees 


JONES’ HARDY PENNSYLVANIA GROWN 


Budded pecans of the best northern sorts 
in quantity, all Pennsylvania grown, also 
other nut trees, budded, grafted and seed- 
lings, in various sizes. 

Write for wholesale price list, also copy 
of my retail catalogue describing and illus- 
trating fine and rare varieties of nut trees. 


J. F. Jones, The Nut Specialist, 


Box N. Lancaster, Pa. 





Modern advertising has elevated the 
standard of business ethics. It conserves 
trade, extends business, creates good will; it 
protects and fosters legitimate enterprise. 





Say you saw itin AMERICAN NURSERYMAN, 


AN ELOQUENT DEFIANCE 
Every advertisement in this Trade 


Publication is an eloquent defiance 
to the enemies of a republic and the 
principles of democracy. It is a stand- 
ing declaration of the power and de- 
termination of the business men of 


this country that the progress and 
prosperity of its pecnle shall not be 
defeated. 





More and Bigger 


Clinch Sales 
uU Inc by developing your “sell- a es 
ing personality.” Here's 


the helpful, inspiring book to show you how. 
Successful Selling, by E. Leichter. It gives 
you the secrets of order-getting salesman- 
ship; explains how to select the right ap- 
proach, presentation and closing for each in- 
dividual prospect. It will help you make of 
yourself a commanding salesman Handy 
size for your pocket, 54 cents postpaid 








American Fruits Pubg. Co., Rochester, N. Y. 











FRUIT TREES 


The Nurseries 


HOUNSLOW, 








ROSES 
IN HEAVY QUANTITIES 


Mr. John Watson, Nurseryman, Newark, New York, is cur sole agent 
for the United States and Canada 


S$. SPOONER & SONS 


MANETTI STOCKS 


Established 1820 


ENGLAND 














WOOD LABELS 


The kind that gives satisfaction 
Can be supplied either plain or 
printed, with Iron or Copper wire 
attached in any quantity. 

Our facilities for handling your 
requisite are unexcelled. 

Samples and prices are at the 
command of a communication 
trom you. 


DAYTON FRUIT TREE LABEL CO. 


DAYTON, OHIO. 





French Seedlings 

and Ornamental Stocks 
New prices are ready; consult with my Sole 
Agent, John Watson, Newark, New York, for 
prices and importing expenses. 
F. DELAUNAY 


Angers, France 





How To Deal With 
HUMAN NATURE 
IN BUSINESS 


By SHERWIN CODY 


Author of*‘How to Do Business by Letter" “The Art 
of Writing and Speaking the English Langauge,”’ Etc, 


A Big, Practieal Book on Doing Business by 
e. Adve 


Corresponden tising, and Salesmanship 
Direction, Suggestion, Study and Example. 

based on the Rea! Psychology of Business Effort 
Considers with care National Characteristics. 

Service, Your Own Valuation of Yourself, Mono- 





~oly for Every Man, The Mind and How It 
Vorks, Advertising. The Imaginative Method 


and Its Uses, Principles of Appeal, Proportion 
and Emphasis, Analyzing a ) an ty Corres- 
pondence. Various Styles in Business Letter- 
Writing, System in Mail Order Correspondence. 
A Study of the Grocery Business, Collections by 
Mail, etc. Price, $2.00 Net; by mail $2.12. 


American Fruits Publishing Company Inc, 
39 State Street, ROCHESTER, N.Y. 











CHAS. DETRICHE, SR. 


ANGERS, - FRANCE, 
Grower and Exporter of 
Fruit Tree Stocks, Forest Tree Seed- 
lings, Rose Stocks, Shrubs, Vines 
and Conifers for Nursery Planting 
a, tak on anon to ee, 


Detriche’s sole representative for the United 
States and Canada: 


JACKSON & PERKINS CO. 





Newark, New York. 











Twice-a-month 
American Trade Publicity 
On the Ist and the 15th 
AMERICAN NURSERYMAN 


“A pauper which gives the best value te the 
reader will give the best walue to the adver- 
liver as well. I don’t thimk there is any 
argument about the soundness ef this view ~ 

"| Dement. Chienwe. Ti.. In Printer’s *= 


STANDARD PUBLICATIONS 


American Nurseryman (Semi-Mo. ) 
A National Trade Journal For Nur- 
sery Growers and Dealers. 

$1.50 per year; Canada, abroad, $2.00 

Advertising rate: $1.40 per inch 
Three years’ subscription $3.00 
Three years—Canada, abroad $4.50 


Year Book—Directory (Biennial) 
Of the Nurserymen of the United 
States and Canada 

$1.00 per copy, postpaid 
Advertising rate: $2.00 per inch 


American Nut Journal (Monthly) 
Only National Publication Devoted 
to Nut Culture of All Kinds 

$1.25 per year, Canada, abroad $1.75 
Advertising rate: $2.10 per inch 

These are the Standard Publications of the 


kind. Based upon 26 years’ experience in 
the Horticultural Field. Endorsed by lead- 
ing authorities everywhere Absolutely in- 


Address 


American Fruits Publishiag Co., tne 
39 State St., Rochester, N. Y. 


EVERGREEN SEEDLINGS & TRANSPLANTS 


For Lining Out and Forestry Planting 
THE NORTH-EASTERN FORESTRY CO. 
CHESHIRE, CONNECTICUT 


dependent. 








Modern Propagation of Tree Fruits 


By B. S. BROWN, M. S., Prof. Horticulture, University of Maine 


are here omitted. 





I. Seed for Propagation 
Il. Growing the Seedlings. 
Il}. The Nursery. 
IV. The Different Budding Operations. 


THIRD, an attempt is made to follow 
employed by the larger commercial nurseries and to contrast these with 
the similar operations of the orchardists. 
his nursery stock desires to know something of the methods whereby it 
is produced. The student of Horticulture needs a general knowledge of 
nursery work and how to apply it to either commercial or home use. 


TABLE OF CONTENTS 


VIII. 


In the preparation of this book three important factors were kept in mind. 

FIRST, only to include those practices of propagation which are in 
general use and which are accepted by the orchardist and the commer 
cial nurseryman as being the most important. 


SECOND, to furnish, in a condensed form, such information on propa 
gation as will enable the general fruit-grower to follow out the practices 
It is assumed that the average fruit-grower has a general knowledge of 
the various methods of propagation, hence the many 


confusing details 


rather closely the methods 


The fruit-grower who buys 


V. Grafting Operations. 


VI. Propagation by Cutting. 
VII. The After Treatment of Nursery Stock 
Some General Considerations. 


xi+174 pages, 5 by 7. 75 figures. Cloth, $1.50. 


American Fruits Publishing Co., 


39 State St., Rochester, N. Y. 
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Railroad Embargo Lifted 

We are advised by Secretary Smith, of 
the A. A. N., that on January 30th, the 
regional director of eastern railroads lifted 
the embargo on the transportation of seeds 
and nursery stock; and that on February 
2d the reginal director of western railroads 
lifted the embargo on nursery stock. 

On February 11th the director-general of 
railroads lifted the embargo on nursery 
stock transportation on ail railroads and 
water carriers connected with railroads, 
with this notation: 

SEEDS—and by definite agreement with 
counsel for the seed and nursery trade As- 
-ociations of February 16th, supplementary 
order will be issued as a routine matter in- 
cluding nursery stock in General Order No. 
1 of February 11, 1918. 

RAILROAD CLASSIFICATION 

Eastern Railroads: The railroads in that 
portion of the United States north of the 
Ohio and Potomac Rivers and east of Lake 
Michigan and the Indiana-Illinois State line; 
also those railroads in Illinois extending 
into that State from points east of the In- 
diana-Illinois State line; also those railroads 
in Illinois extending into that State from 
points east of the Indiana-Illinois State line; 
also the Chesapeake & Ohio, the Norfolk & 
Western, and the Virginia railays. 

Southern Railroads: All railroads in that 
portion of the United States south of the 
Ohio and Potomac Rivers and east of the 
Mississippi River, except the Chesapeake & 
Ohio, Norfolk & Western, and the Virginia 
railways, and also those railroads in Illi- 
nois and Indiana extending into those states 
from points south of the Ohio River. 

Western Railroads: Al! railroads not in- 
cluded in the above definitions and broadly 
speaking, all railroads in the territory west 
of Lake Michigan and of the Indiana-Illinois 
State line to the Ohio River and west of 
the Mississippi River from the Ohio River 
to the Gulf of Mexico, excepting those rail- 
roads in Illinois influenced in eastern terri- 
tory and those railroads in Illinois and In- 
diana included in southern territory, as 
above stated. 

REGIONAL DIRECTORS 

Mr. A. H. Smith, president of the New 
York Central, is appointed regional direc- 
tor with office at Room 3627 Grand Central 
Terminal, New York, N. Y., in charge of the 
operation of eastern railroads. 

Mr. C. H. Markham, president of the Illi- 
nois Central, is appointed regional direc- 
tor, with office at Atlanta, Georgia, in charge 
of the operation of southern railroads. 

Mr. R. H. Aishton, president of the Chica- 
zo & North Western, is appointed regional 
director with office at Chicago, 226 West 


Jackson Boulevard, in charge of the opera- 


tion of western railroads. 





AMERICAN NURSERYMAN 


Nurserymen’s Military 





Roll of Honor 





[Continued from February 15th issue.] 

STUART PERKINS, Chief Petty Officer, 
Naval Aeronautic Station, Miami, Fla.; 
CLARENCE G. PERKINS, Naval Radio 
School, Newport, R. |.; LOREN G. OLM- 
STEAD, Sergeant, Camp Gordon, Pa.; P. 
V. FORTMILLER, Ordnance Dept., Wash- 
ington, D. C. (Jackson & Perkins Co., New- 
ark, N. Y.) 

W. S. GLEN, Rochester, N. Y.—M. M., 
U. S. S. Qui Vive, 5th Naval District, Nor- 
folk, Va. (Green’s Nursery Co.) 


WILLIAM WYLIE TROY, New Rochelle, N. 
Y.—U. S. Army School of Military Aero- 


nautics, Ithaca, N. Y. (Mt. Hissarlik Nur- 
sery.) 





WM. WYLIE TROY, New Rochelle, N. Y. 


















March, 1918 


Middle West Fall Festiva!—A great Fal! 
Festival, combining gardening, fruit grow- 
ing, food conserving and flower growing in- 
terests of the middle-west and the state, is 
promised for Les Moines for the week Nov. 
3 to 10. The festival will include the Des 
Moines Chamber of Commerce, lowa Horti- 
cultural Society, Iowa Nurserymen’s Asso- 
ciation, lowa Vegetable Growers’ Associa- 
tion, lowa Fruit Growers’ Association, Iowa 
Canning and Garden Clubs, lowa Bee Keep- 
ers’ Asseciation, food conrervation inter- 
ests, Des Moines School Garden Clubs, Des 
Moine: Garden Commission, and garden 
commisrions of every cit in the state. 
Commercial ethibits will include nursery 
stock, spray machines and material, grading 
and packing apparatus, orchard equipment, 
garden tools, and many special classes. The 
states are: North Dakota, South Dakota, 
Nebraska, Kansas, Oklahoma, Minnesota, 
fowa, Missouri, Arkansas, Wisconsin, IIli- 
nois, Indiana, Ohio, Michigan. 





Enforcing Pennsylvania License Law—A 
Pennsylvania newspaper publishes the fol- 
lowing: It is the purpose of the Pennsyl- 
vania Department of Agriculture to protect 
the public, as well as all bona fide nursery- 
men and dealers against irresponsible and 
dishonest agents, and prosecutions will fol- 
low as soon as agents are apprehended. 
Fruit growers and farmers should report all 
persons soliciting without license cards. The 
law amply protects any who place orders 
with strangers, as all agents for certified nur- 
series, or dealers in nursery stock, are re- 
quired to carry signed license cards from 
the Department of Agriculture, showing 
what dealers or nurserymen they represent. 
Persons soliciting orders who are unable 
to produce such cards are violating the law 
and should not be patronized. Rigid en- 
forcement of the law has been ordered by 
Secretary of Agriculture Charles E. Patton 
and unscrupulous agents will be prosecuted. 


Recent publications received at this office 

Winter vs. Summer Pruning of Apple 
Trees, by C. C. Vincent, University of Idaho 
bulletin; Spraying for Profit, by Howard 
Evarts Weed, Beaverton, Ore., a treatise 
which has run through editions of 250,000 
copies in 18 years; Proceedings of the 
Twelfth Annual Convention of the Tennes 
see Horticultural Society, Florists’ Associa- 
tion and Nurserymen’s’ Association by 
Prof. G. M. Bentley; Paradise Apple 
Stocks, by Prof. R. G. Hatton, Wve College 
Fruit Experiment Station, East Malling, 
England; Experiments in the Irrigation of 
Apple Orchards, by E. P. Taylor and G. J. 
Downing, Idaho Experiment Sta. bulletin; 
Farm Diary: A Business Record and Ac- 
count Book, World Book Co., Yonkers, N. 
Y.; Floral Guide, Conard & Jones Co., West 
Grove, Pa.; Catalogues of Oscar H. Will & 
Co., Bismarck, N. D.; Storrs & Harrison 
Co., Painesville, O.; O. A. D. Baldwin, Bridg- 
man, Mich.; Harrisons’ Nurseries, Berlin, 
Md.; Holm & Olson, St. Paul, Minn.; Luther 
Burbank, Santa Rosa, Cal.; Mount Arbor 
Nurseries, Shenandoah, Ia., trade list; H. J. 
Weber & Sons Co., Nursery, Mo.; Farr’s 
Hardy Plant Specialties, Wyomissing, Pa. 


It must be conceded that the plea that 
legitimate business cannot readjust itself to 
the normal cost of its conduct is without 
merit. 





That We Hawe 


QUALITY = QUANTITY 


is shown by the fact 


Only Three Trees Failed 


A Luxury Becomes a Popular Food 





IN AN 


HERE never was a time when Nut Culture occupied so 
large a place inthe public mind. The war has accentu- 
ated tenfold the advantages of crops so valuable for food 
and so profitable for the grower as nuts. Demand for the 
AMERICAN NUT JOURNAL is insistent and indicates clear- 
ly the marked interest in the subject throughout the country. 
Nut Culture is the most interesting and most rapidly growing 


branch of Horticulture. 


U.S. Department of Agriculture says:—There are few sec- 


8000 DOLLAR ORDER tone in ihe United States suited to agricultural purposes in which 





Our Stock of White Pine, Hemlock, 


are probably unexcelled in 


and Douglas Fir 


some species of nut trees cannot be successfully grown. 

KE. M. Vail, Kewanee, Ill,, says:—‘*No nut lover can afford to miss a 
single number of the AMERICAN NUT JOURNAL, whether he is 
‘ a aealer in nuts, disseminator of trees or tree grower, or only a con- 
America sumer. In every number some one article is worth the subscription. 


No article in the list of former luxuries is growing so fast in popular 


favor as a food. 


LOW PRICE ON CAR LOTS 


ROSEDALE NURSERIES 


Box E 


TARRYTOWN, N. Y. 


4 Subscription, $1.25 
American Nut Journal (cet. 8° 
American Fruits Pubg. Co., 39 State St., Rochester, N. Y. 







































ONARGA NURSERY COMPANY 
ONARGA, ILL 


Cultra Bros., Managers. 
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LINING OUT BARGAINS 


“ee OUR PROPAGATING HOUSE 
' 5, ' : = cslienstoratih rete et tn ce ett Po 

bd lots. lots. = a . , d 
Barberry Thunbergii, 4 to 6 inches.......... $ 6.00 $ 5.00 Is the Cradle for Potted Evergreens in this Country. This 
Barberry Thunbergii, 6 to 12 inches.......... 10.00 8.00 year’s crop the best we ever produced. We only ask you to 
Forsythia assorted, 10 to 15 inches. 10.00 8.00 give them a try out, and see how nicely they grow. 

- Forsythia assorted, 12 to 18 inches.......... 12.50 10 . ; = PERENNIALS: Large quantities and wide assortment, 
Honeysuckle assorted, 4 to 6 ine Paice enn we a 7.00 6.0 good, strong, heavy plants. We wrap each separately i in paper, 
Honeysuckle assorted, 6 to 12 inches......... 10.00 with earth ball on roots which assures arrival in good condition, 
cag ret: Ae transplanted. .... —_ ‘ae even if delayed. 

Privet man, 6 OP GO BGR, 20 es iceccss 5.04 : 

8 privet Ibota, 6 to 12 inches.................. 10.00 8.00 ; SHRUBS: Large supply of leading kinds, carefully dug with 
Snowberry White, 10 to 15 inches............ 12.50 10.00 all their roots and well-branched tops. We have the best sup- 
Snowberry White, 12 to 18 inches............ 15.00 py . location and packing facilities for small Nurserymen, 
Spirea Van Houtteii Pk GT ae ere 15.00 Jeators and Landscape Contractors, and grade i: so good you 

% Spirea Van Houtteii. 12 to 18 inches, heavy... 20.00 = can unpack it in the dark with safety. Make us your Buying 

f) Hydrangea P. G., 2 yr., extra strong rooted... 25.00 and P-cking Headquarters. 

Spirea Anthony Waterer, 2 year strong...... 25.00 C 
Spring Trade list with full list of lining out stock now ready. I he Farmers Nursery Ox, 
* 

















Troy, Ohio 








EVERBEARING STRAWBERRY 


PLANTS 





CLOSING DATES 


IT SURELY OUGHT 





If you need Everbearing strawberry plants o filn 
spring orders or wish to increase your planting i- 
nurseries. we can supply you with genuine PRO- 
GRESSIVE Everbearing piants, guaranteed to be 
TRUE TO NAME and handled so as to reach you in 
hest of growing condition. Write for prices, 

We have heen growing and breeding the Everbear- 
ing strawberries for the past eight vears and have 
many new varieties in our experimental grounds 
not yet for sale. We invite a personal visit to our 
yrounds during fruiting season, preferably during 
\ugust or September. The latch string is always 
mt. THE GARDNER NURSERY COMPANY 

Drawer 102, Osage, lowa 





Grape Vines 


If you are in the market 
for fancy stock I have it 


Concord, Moore's 
Early and Niagara 
in large quantities 
Fairfield Nurseries 
(CHAS. M. PETERS 


SALISBURY, MD. 





Strawberries 


Summerand Fail Bearin 
Reotquartore for Strawberries 
and Fruit Plants of all kinds. Rasp- 
berrics, +a ackberries, (Currants, 
Gooseberries, Grapes, Fruit Trees, 
Roses, Shrubs, for Hatching, 
Crates, Daskets. Catalog free. 


L.J.Farmer, Pulaski, N.Y. 











1917 EDITION 
AMERICAN NURSERY TRADE 


DIRECTORY 


Completely Revised Many Changes 


$1.00 per copy, postpaid 
Advertising $2.00 per inch 


AMERICAN FRUITS PUBG. COMPANY 
ROCHESTER, N. Y. 





Say you saw it in AMERICAN NURSERYVW*® 





T surely ought to be apparent to al- 

most anybody that the information 
in a business paper, whether it be in 
the editorial or in the advertising 
columns, may easily be of the most 
tremendous value to the readers of 
that journal. 

* 

As a matter of fact, only those who 
have been “on the inside” can know 
the tremendous influence which an 
efficient business paper wields nowa 
days in shaping the course of events 


within its own industry Very much 
of the work done by such a journal 
never appears within its pages at all, 
but is rendered a supplementary 
advice and assistance in personal in 
stances 


* 


Even when this is not the case, and 
the results of investigation carried 
on or reports of data gathered are 
published in the pages of the periodi- 
cal, the reader gets facts which are 
vital to the well-being of his industry, 
and gets them at the purely nominal 
expense of his subscription, though if 
collected for his individual use alone, 
or under his own direction, the gath 
ering of such material might have cost 
hundreds of dollar The relation be 
tween subscriber and publication is in 


fact getting so close and direct, in the 
business paper field as well as in 
others, that there is a_ well-defined 


tendency for the 
become a sort of 


trade publication to 
business forum, or 
public meeting place where all inter 
ested persons may make their contri 
butions to the good of the cause in 
general.—Printers’ Ink. 











Ussy and Orleans 


FRUIT & ORNAMENTAL 


1 Barclay Street. 


LEVAVASSEUR & FILS 


HEADQUARTERS FOR 


Sole American Agents: 


AUGUST ROLKER & SONS 


NEW YORK 


France 


STOCKS 


or P. ©. Box 752 












100,000 transp 


NEW CARLISLE, w. 





anted Raspberry, Blackberry and Dewberry p ants for retail trade. See 
sale list before placing 


N. SCARF 





HEADQUARTERS 


RFES NURSERY 


SMALL FRUIT PLANTS 


1200 Acres ‘At it 25 Years” 
Blackberries Gooseberries Rhubarb Hardwood Cuttings Butterfly Bush 
Raspberries Currants Privet Horseradis Spirea 
Strawberries Dewberries Grape Vines Acvpargus Berberry 


whole 
your order 


F & SON OHIO 





ORNAMENTAL TREES AND SHRUBS 


“Bay State Quality”’ 


Largest assortment in New England. 

Evergreen and deciduous trees. 

Sturdy. choice stock that can be depended upon. 
end for Trade List. 


THE BAY STATE NURSERIES 





Finest of Shrubs, Hardy native and hybrid RKhodo 
dendrons 
field-grown Perenntals in g 


transplanted and acclimated 
rreat variety. 


NORTH ABINGTON, MASS. 
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Strong 


FOR ADVERTISEMENTS IN 


AMERICAN NURSERYMAN 
12TH AND 27TH BACH MONTH 



































NEW BOOK JUST ISSUED 
= — 
° 
Plant Propagation Greenhouse 
and Nursery Practice , «‘! 
é M.G. KA INS 
So many discoveries of new facts by 
plant investigators, shortcuts and 
“wrinkles” worked out by plant pro 
pagators, and nursery, greenhouse am 
garden methods simplified r made jj 
mor effective have made books 
1itherto availab] plant pre gation 
out of date. 
There has also been an insistent call 
for a volume that would not only in 
lude the character of information 
wanted b nurserymen and other t 
prop agators, but also discuss the sub- 
ject of plant propagation from the 
standy oint of fundamental principles 
und include the latest conclusions ad 
vanced by investigators throughout i 
the id ' 
This new book Profess 
will appeal with equal force h 
amateur, the professional propagator | 
and =«6the teacher in agricul ' 
leges and school 
The book devotes many 
special plant lists and condensed 
lirections tor ropagatior we 
tables, fruits, annual and nial 
flowers, bulbs. ferns, yrchids icti, 
vergreens, deciduous tr nd 
shrubs, vines, water plants, gr« house 
ind house plants 1d palms 
The ‘table of contents inclu des: An 
introduction on general principles, 
ger mination, seed testin ’ otting, 
ayerage, bottom heat ttage isses 
of cuttings, graftage, and theories and 
laws, Daniel's experiments in graftage, 
tree stocks and scion h andling, graft 
ing waxes and wound dressing, 
methods of grafting ‘considered in- 
dividually, budding methods, 





nursery 
affecting nur- 


management, and laws 
if sery stock. 
i Illustrated. 54x74 


Cloth, Price 
AMERICAN FRUITS PUBLISHING = | 


inches. 342 pages. 
65 


39 State Street Rochester, N. Y. 

















We specialize in HARDY PERENNIALS and 
OLD-FASHIONED FLOWERS and have the 
largest and best list of varieties to select 
from in this country at attractive prices to 
the Trade Write 

PALISADES NURSERIES, Inc. 
SPARKILL, ROCKLAND CO., N.Y, 





Not Under the Ban 
“American Nurseryman” is the only Nursery 


Trade Journal which does not come under 
this ban. It is not owned, directly or in 
directly, by a business concern belonging to 
the trade in whose interest it is issued. it 
is absoiutely independent. 

If it relates to Commercial Horticulture it 
is in “American Nurseryman.” 





Modern advertising has elevated the 
standard of business ethics. it conserves 
trade, extends business, creates good will; 
it protects and fosters legitimate enter- 
prise. 
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L. C. Chapin, Lincoln, Neb., is vice-presi- 
dent and Peter Youngers, Geneva, Neb., 
treasurer of the Nebraska Horticultural So- 
ciety. 





R. H. Van Tyle, formerly associated with 
J. H. Skinner, in the nursery business in 
Topeka, Kan., is now in the same business 
in Wvroming. 

A. L. Brooke, Grantville, Kan., last month 
talked on the planting of the cherry orch- 
ard, at a horticultural society meeting. Mr. 
Brooke is an old-time member of the Ameri- 
can Association of Nurserymen. 

Sacramento county, California, viticultur 
ists had a banner year in 1917, when the 
county shipped 48,804 tons of grapes in 3143 
cars. The net receipts for the crop were 
$1,847,847.90. 


Through the efforts of R. A. Simpson, 
Vincennes, Ind., more than $800 has been 
collected in Indiana and Illinois among ap- 
ple growers to send a carload of apples to 
soldiers in France. 


H. B. Chase, O. Joe Howard and Bruce 
Howell explained the new plan of standard- 
ization of nursery catalogues, at the recent 
annual meeting of the Tennessee nursery- 
men. 


A proposition may soon be made to the 
nurserymen, regarding. publicity through 
moving pictures. This has already been pro- 
posed to the florists, for whom it may have 
advantages. We doubt very much its effec 
tiveness in the case of nursery interests at 
least until surer and more substantial rezu 
lar channel methods have been used. 


In response to a call from the Indiana 
Horticultural Society nurserymen of the 
state are pledging themselves to assist the 
fruit growers in their efforts to increase 
food production for 1918. Many fruit trees 
on city lots and in farm orchards are barren 
or partly so from lack of intelligent care. 
If owners of these unproductive trees will 
counsel with their nearest nurserymen, he 
will help them solve their problems by giv- 
ing instructions in cultural methods. 

With much more than ordinary reason the 
prophets this year will declare that the 
peach crop has been cut off by cold weather. 
But there are conditions other than temper- 
ature to be considered, such as location of 
orchards, whether the trees have been ex- 
hausted by heavy bearing the previous 
season, whether through fertilizing they 
made strong growth of new wood and what 
the conditions were previous to severe 
weather. 

Sixteen national farm organizations, and 
many smaller ones, united Feb. 8th in a re- 
quest to President Wilson for more defi- 
nite measures in speeding up agricultural 
production. They urged a farm commission 
satisfactory to the large farm organizations, 
to be appointed by the President, to ad- 
vise in important agricultural matters and 
to represent the viewpoint of the farming 
community. They pledged hearty support 
of vigorous execution of plans to increase 
production, and for the winning of the war. 
The President received the farm leaders in 
the executive offices when they presented 
their request. 


Alabama Horticulturists—A two days’ ses- 
sion of the state society was held at Hunts- 
ville, Feb. 7-8. Among those who partici- 
pated in the program were: Dr. R. E. Shaw, 
Whateley; Prof. C. A. Keffer, Knoxvllle, 
Tenn.; Dr. O. E. F. Winberg, Silverhill; J. 
A. Kernodle, Camp Hill; Prof. G. C. Starch- 


er and others of Auburn. 


R. W. Morrison is now the manager of 
Woods Bros. Nurseries, Lincoln, Neb. 


Joseph H. Chase, Malden, Mass., died 
Feb. 16th, aged 92 years. He was a nur- 
seryman and prominent bee-keeper. 


A campaign to insure planting of 1000 
acres of strawberries in McCracken county, 
Ky., has been launched by the county grow- 
ers association. 

Nursery stock importations in November, 
1917, amounted in value to $240,577 as 
against $528,467 in November, 1916. For 
the eleven months ended with November, 
1917, importations were valued at $2,871,260 
as compared with $4,107,102 in 1916, and 
with $3,280,913 in 1915 for a similar period. 











42nd Annual Convention 


AMERICAN ASSOCIATION 
OF NURSERYMEN 


At Chicago, Ill, June 26-28, 1918 


Headquarters: - The Hotel Sherman 


Rates: Single, $2.00; Double, $5.00 


Affording opportunity for all ih the 
Nursery Trade to meet in conference at 
a central point and plan for 


TRADE DEVELOPMENT 


Highly important propositions will be pre 
sented. <Any reputable Nurseryman may 
join and have voice in the proceedings. 

Annual dues, #10 upward. Apply to the 
Secretary. 


President, Major Lloyd C. Stark; Vice-Presi- 
dent, J. R. Mayhew, Waxahachie, Tex.; Secre- 
tary, Curtis Nye Smith, 19 Congress St., Bos- 
ton, Mass.; Treasurer, J. W. Hill, Des Moines, 
Iowa. 


























To sum up the work of the Arnold Arbore- 
tum, it may be said that in the last 25 
years more than 2,000 species and varieties 
of trees and shrubs, previously unknown, 
have been added to its collection. Twenty- 
five vears ago only 16 American hawthornes 
were known to botanists. Now more than 
600 species have been established in the 
arboretum grounds. Weéstern China alone 
has furnished the arboretum with more 
spruce trees than were known 20 years 
ago in the whole world. 


Heavy Toll By Insect Pests—In his ad- 
dress to California fruit growers Commis- 
sioner Hecke said: “The control of insect 
pests by fumigation and spraying has cost 
the farmers of California not less than $4,- 
000,000 during the past season. By means 
of the extensive use of the natural enemies 
of these pests the Commission of Horticul- 
ture is endeavoring to reduce this enormous 
tax to a minimum. That the value of this 
type of work is appreciated by other coun- 
tries is evidenced by the fact that we have 
been appealed to by the French Government 
for information as to our methods.” 





American Nurseryman 
ADVERTISING FORMS CLOSE 
Fer Ist of Month Issue’ - - On the 27th 
For 18th of Month Issue . On the 12th 





When writing to advertisers just mentioa 
American Nurseryman. 


The St. Joseph, Michigan, Fruit Associa- 
tion last year handled 739 carloads of grapes 
at excellent prices. 


A Delaware man is gathering roses from 
an apple tree as the result of a graft years 
ago, and in Arizona they are grafting grape 
fruit on sugar cane to get sweeter results. 


The cherry growers of Door County, Wis., 
are sending forth now appeals for cherry 
pickers for the coming season's crop an-l 
the Chicago Y. M. C. A. will undertake to 
an-\-er the call from its membership. 


To co-operate is to join forces and 
something more. It is to join hearts as 
well as hands, and slip a little soul in the 
bargain. 


Advertising ‘that pays was the subject of 
discussion at the Knoxville, Tenn., meeting 
of nurserymen, by W. F. Bohlender, Tippe- 
canoe City, O., and David Schein, Nashville, 
Tenn. 


It is reported that a Port Clinton, O., 
grower has sold his 1918 peach crop in ad 
vance at 25 cents per tree, in the belief that 
cold weather has practically ruined the 
crop. 


The Mills Orchard Company of Hamilton 
City, Cal., has just completed a shipment of 
15,000 young pear and prune trees in three 
carloads to the River Farms Company at 
Knights Landing, Cal. 


The annual report of the Chautauqua and 
Erie grape belt, New York State, given out 
in a bulletin shows a total of 21,897 tons 
of grapes used for juices and wines. This 
reached a total of about 3,100,000 gallons in 
all. The total valve of this crop is esti- 
mated at $1,175,000. Prices ranged during 
the harvest from $22 to $42 per ton. Dur 
ing 1914 the production was surpassed. 


New York State Commissioner of Agri- 
culture Wilson in a recent address said: 

“While the farmers must respond to the 
need of raising bigger crops, they must do 
nothing to impair the agriculture of the 
future,” he said. “One orchardist,, of whom 
he knew was considering cutting down his 
orchard of fifteen years growth, to raise 
other crops. Fruit is a food, and a needed 
food, and to destroy such an orchard would 
be a mistake.” 


In an effort to establish in California the 
Almeria grape, which is famous in Spain 
and is shipped from that country to New 
York, the State Viticultural Commission 
preparing to send out cuttings to growers. 
Secretary Edgar M. Sheehan is anxious to 
carry on extensive experiments through the 
aid of growers as to the adaptability of this 
grape to California. He states in his an- 
nual report that some vines already are 
growing in California and seem to be doing 
well. The grapes from them show excep 
tional keeping qualities. 


Western Washington Horticulturists 
Mistakes of the past and the way pointed 
for 100 per cent horticulture work during 
the war period were the big topics of the 
eighth annual convention of Western Wash- 
ington Horticultural Association Feb. 14-15 
in the rooms of the Seattle Chamber of 
Commerce and Commercial Club. There 
were addresses by E. F. Benson, commis- 
sioner of agriculture of Washington, on the 
magnitude and importance of the horticul- 
tural interests of the state; berry produc- 
tion, by L. M. Hatch; nut culture, by A. A. 
Quarnberg; grapes, by Robert T. Reid, mar- 
keting, by E. S. Gill. 











